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This report will be my last as your
SPG Board Chair. I have served as a Director
for two terms (six years) and the last two as
the Chair of the Board. In this report, I would
like to outline some of the Board’s initiatives
over the past six years and comment on some
of the challenges facing our industry.

Several accomplishments include: finaliz-
ing the present Pulse Canada structure, com-
pletion of a world class pulse facility at the
University of Saskatchewan (U of S), signing a
15-year breeding agreement with the Crop
Development Centre at the U of S, the
CLEARFIELD® lentil agreement with BASF, the
ramping up of pulse research work at various
venues across Canada,
the in-house collection of
the 1% pulse check-off,
the hiring of a third pulse
breeder, Dr. Bunyamin
Tar’an to complement Dr.
Bert Vandenberg and Dr.
Tom Warkentin at the U
of S (see page 11), and
the hiring of a very professional and compe-
tent staff (both past and present).

The aforementioned Board activities have
enhanced our pulse industry in many ways.
They give Saskatchewan growers a greater
voice in government and international arenas
and help to solidify our access to the newest
and best varieties and technologies. In addi-
tion, by doing more things at the office in
Saskatoon, and thus less contracting out,
some of our costs have been reduced.

Since the inauguration of the Board in 1984,
we have gone from an industry whose main
concerns were to learn how to grow pulses and
develop new varieties to an industry which now
understands the agronomic issues but needs
assistance in non-traditional policy areas such

as transportation concerns, non-tariff trade 
barriers, international subsidies, bilateral agree-
ments, and marketing of our pulse crops. 

It is the Board’s hope that some of these
areas can be dealt with through: a strong and
viable Pulse Canada with its new arrangement
with the Canadian Special Crops Association;
continued consultations with both the Federal
and Provincial Governments to look at new
bilateral agreements while also working at the
WTO to reduce international subsidies and
improve market access for our products; and
an open discourse on Mercantile Consulting
Venture’s study on Market Risk Management
Tools for Green Lentils.

These past six years
have given me the oppor-
tunity to meet and work
with some of the most
progressive people in the
agricultural sector of our
economy, including many
high profile people in the
trade, government, uni-

versity and the farming community in general.
It is my hope that you as growers continue

to support the pulse industry with your 1% non-
refundable check-off and that you continue to
actively communicate your views and ideas to
the directors and office staff. I see great things
for the pulse industry if we practice the four c’s
– communication, co-operation, collaboration
and compromise. Thank you for electing me to
serve on one of agriculture’s most dynamic and
progressive boards. Also, thank you to the
Trade for their efforts in seeing that both buyers
and sellers can profit from growing pulses.

Dean Corbett
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Connection and Collaboration
Saskatchewan Pulse Growers (SPG) has worked hard to grow the 
industry to its current level. However, our success would not have
been possible without the help of many partners. In this issue, many of
these partnerships are featured. 

Be sure to read the stories about CLEARFIELD® lentils, a new pulse
breeder at the Crop Development Centre, and the formation of the
Feed Pea Network.

Don't forget to attend Pulse Days 2007 where many of these topics will be highlighted. More
information is available on pages 13 – 15.
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Most kids leave milk and cookies
for Santa on Christmas Eve, but the Olson 
family recommends leaving a handful of 
pulse crops for Rudolph and the reindeer 
to enjoy.

Lyndon and Betty Olson are Select seed
growers who use their pulse crops to feed a
growing herd of reindeer they raise on their
farm near Archerwill, SK.

“Reindeer need a minimum of 15 per cent
protein in their feed,” said Betty. 

Pulses are high in protein so feeding them
crops like peas helps the reindeer grow large
antlers. In addition to excellent antler growth,
Betty has noticed that the peas give the ani-
mals a healthier body condition.

The family began raising reindeer in 1998.
They saw it as a market opportunity that fit
well in their operation. Also, the reindeer fawn
in April, well before the Olson’s have to be in
the field.

Christmas All Year Round At The Olson Farm
The Olson’s started with four but now look
after 44 reindeer which are used in the
Christmas display market. Their website has
generated interest from buyers in the United
States and Ontario that want to use the 
reindeer for sleigh rides, picture taking with
Santa Claus and to generate sales at
Christmas tree lots.

Feeding reindeer
pulse crops
helps them
grow large
antlers.

by Vanessa Ho

in brief

pulse profile

Milk and Cookies for Santa…

Yellow Peas 
for Rudolph
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Bryon Olson feeds 
yellow peas to a reindeer
on the family farm near
Archerwill, SK.
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“These animals have to be halter broke so
they have a calm nature,” Lyndon said. The
Olson’s 17-year-old daughter Lynnell halter
trains the reindeer so that when they are 
led into a crowd they will not be nervous or
skittish.

When the family first purchased their
reindeer, Betty asked her then four-year-old
son what he thought of the reindeer. He
responded by asking, “Where is the one with
the red nose?” Now twelve, Bryon and his sis-
ter 14-year-old Alica, help with the reindeer
and farm chores.

Even Santa Needs a Day Job
When they are not busy tending to the rein-
deer, the Olson’s are busy participating in the
Saskatchewan Pulse Growers (SPG) Variety
Release Program (VRP). Lyndon and his family
are Select status seed growers. 

They take new varieties of seed developed
at the University of Saskatchewan Crop
Development Centre (CDC) and commercialized
through VRP, and multiply it for commercial use.
They start with a Select plot of a new variety
(approximately 2.5 acres in size) and production
from this field is grown the following year in

larger fields to produce Foundation status seed.
Subsequent years of growth receive Registered
and then Certified status at which point the
seed can be sold to commercial farmers. 

“I am the link between the research end
and the farmer,” said Lyndon, who has been a
Select seed grower since the 1980s. 

Betty said they decided to become Select
seed growers because it added value to what
the farm was already doing – growing Pedigree
seeds like canola, wheat, barley, oat, flax and
grass. The pulse of choice at their farm is yel-
low peas.

Managing crop rotations is necessary in
order to be a successful Select seed grower,
said Lyndon. He rotates between pulses, cere-
als, oilseed and grasses in order to break up
the disease cycle and prevent contamination. 

As a Select seed grower, Lyndon uses
detailed field history maps to manage a
Pedigree crop in order to comply with strin-
gent production rules. 

“We must know what was grown on any
particular field in the last three to five years
and must plan the rotation. I have land pen-
ciled in to grow wheat, canola, peas and then
back to wheat,” he said.

In the summer, their three children help
with roguing the Pedigreed seed fields where
they walk the plots to look for anything that is
different. If they find something, they pull it by
hand and it is carried off the field. If the kids
are unsure, Lyndon often tells them “when in
doubt, pull it out.”

Pulse Breeders Provide Presents – 
New Varieties
The Olson’s are actively educating themselves
on what new varieties are being tested. They
make a point of touring the plots every year at
the University of Saskatchewan to see what is
new and to provide input to the researchers
and breeders on what they would like to see
developed. 

“We have to determine which varieties we
are going to grow two to three years in advance
of selling it to farmers. You have to listen to the
farmer or customer that is growing (the seed)
and what he does not like about certain vari-
eties and what he is looking for,” said Lyndon.

This year, Lyndon had several varieties of
yellow peas to choose from and decided to
grow the CDC Bronco variety. He looks for pea
varieties that can stand up under all condi-
tions to ensure easy harvesting. As well, he

pulse profile

More Info

For more information
about the Olson’s rein-
deer visit their website
www.rosesuchaclatter.com

Lyndon and Betty Olson
are Select status seed
growers who specialize
in yellow peas.
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looks for varieties that give a good yield and
are disease-resistant.

Research into new varieties is funded by
groups such as SPG. Lyndon said having a
local group developing new varieties in the
province rather than importing them from
other areas like Europe is a real advantage.

“The varieties developed here will be
adapted to our climate from day one,” he said.
“Varieties (have) dramatically improved (over
the last) few years and that is attributed to
their work,” he said.

But, why did the family decide on yellow
peas as the pulse variety of choice and not
other pulses like chickpeas, beans and lentils?

“It is because where we are located,” said
Betty. The Olson’s 4000-acre farm is located
near Archerwill, SK, a small community situat-
ed in the northeast corner of the province.

“We don’t have enough frost free days in
the spring,” she said. “That’s why we are stick-
ing with peas; they can handle a bit cooler
temperature.” 

The northeastern part of the province is
in a higher moisture area, and peas prefer
these conditions, said Lyndon. Also, the peas
are ideal environmentally because they fix
their own nitrogen, which leaves a good sup-
ply in the ground for the following year.

Lyndon notes that he is keeping an eye 
on the research SPG and the CDC are doing
because new varieties of lentils and faba beans
may soon be adapted for his area. 

“Faba beans have some great potential for
the future and a lot of work is going into mar-
ket development and research,” Lyndon said.

Pulse breeders and researchers are contin-
ually developing new varieties – which is good
news for growers like Lyndon and Betty. To
find out more about what ‘presents’ might be
commercially available this spring, read ‘SPG
Funding Helps Create New Varieties For All
Producers’ on page 27 for more information.

Vanessa Ho is a freelance writer and can be reached at
vanessa_ho@canada.com. 

pulse profile

From left: Alica, Betty,
Lyndon, Bryon and
Lynnell Olson.
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The inoculant industry is poised to 
develop more in the next five years than 
it has in the past 20. Research into 
inoculant effectiveness in a wider range 
of growing conditions and added 
bioactivity (including disease resistance 
and increased oil or protein) are only 
some of the changes coming to the 
inoculant industry. And Becker 
Underwood is at the forefront of that 
change with their dedication to research 
and development and their commitment 
to providing excellent value to their 
customers.

Becker Underwood, the world leader 
in inoculant manufacturing, brings 
global expertise to their Centre of 
Excellence for Inoculant Research in 
Saskatoon, Saskatchewan. A talented 
team of experts from around the world 
have assembled in Western Canada 
and work alongside their Canadian 
counterparts in developing new 
inoculants to answer the needs of 
growers in this changing market.

One of these experts is Piran 
Cargeeg, technical development 
manager for inoculants in North 
America. Cargeeg has 21 years of 
experience in the field of agricultural 
biotechnology and during that time has 
lead the development and formulation 
of novel commercial inoculants.

During his early years Cargeeg, a 
graduate of Nottingham University in 
England, worked in the Soils 
Department of the prestigious 
government research site, Rothamsted 
Experimental Station, in Harpenden,

England. It was here he developed 
bacterial and fungal products for 
horticultural and agricultural 
applications. Cargeeg joined Becker 
Underwood in 1990 and in 1999 he 
relocated to Canada to be closer to his 
North American customers. He moved 
his research and development activities 
to Saskatoon and continued to work 
with Becker Underwood at their Centre 
of Excellence for Inoculant Research.

Cargeeg and his team take 
conceptual ideas and turn them into 
“real world” beneficial, economically 
viable products for growers. This 
includes new strains, new formulations 
and new combinations with other 
biologicals under the BioStackedTM

program. This involves as much science 
as it does art, as well as having a 
clear understanding of regulatory 
requirements. “That’s the most 
satisfying part of my job,” Cargeeg 
says, “watching ideas mature from the 
research to commercially available 
products bringing value to growers.”

Dr. Peter Innes, CEO of Becker 
Underwood, says, “Piran is the link 
between what happens in the lab and 
making research discoveries work in 
the field for the benefit of our customers.”

The market is poised for change and 
Becker Underwood is evolving along 

with their commitment to research in 
inoculants. “When we come together to 
develop our plans for the future we ask 
ourselves two questions,” Innes says.
“How can we benefit the grower, and 
does this product or concept provide 
real economic value to the farming 
community? If we can’t answer these 
two questions we eliminate the project.”

Becker Underwood is committed to 
their customers and leading change 
within the industry. The only thing they 
are limited by is their ability to see the 
future. No one can predict it but they 
can define it with their dedication to 
research and development, their 
expertise in the industry and their 
commitment to Western Canadian 
growers.

Global experts behind Becker Underwood
inoculant research

“Inoculant industry 
poised to change more 

than ever”

Piran Cargeeg is known as the “Inoculant Expert” in 
North America.

TM BioStacked is a trademark of Becker Underwood Inc.

advertisement



“Pulses have a type of 
carbohydrate that, when 
you consume it, it’s 
digested slowly, so 
you get a slow-release 
of blood sugar over
time. That’s going 
to help fuel your 
muscles to perform
long endurance-type 
activity,” he says.

As well, he
believes that the 
protein present in 
lentils will help athletes’
performance.

“Pulses have a very high
protein content, and protein,
when you take it along with carbohy-
drates has also been shown, in some
research studies, to improve endurance 
performance. So, if you’re looking at it from a
nutritional perspective, a lentil meal before an
endurance performance, theoretically, would
be quite beneficial.”

Chilibeck hypothesizes that lentils could
be more beneficial to athletes than traditional
carbohydrate sources (like, for example,
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Forget Wheaties – if a research
team at the University of Saskatchewan is cor-
rect, lentils could very well become the next
‘Breakfast of Champions.’

Along with researchers from Plant
Sciences and Pharmacy and Nutrition,
Kinesiology professor Dr. Phil Chilibeck has
started research to determine how effective
pulses are in providing energy to athletes.

According to Chilibeck, it all started with
a call from U of S Plant Sciences professor and
pulse crop breeder Dr. Bert Vandenberg. An
avid soccer player, Vandenberg told the
Kinesiology professor he had noticed that eat-
ing lentils before his games significantly
improved his endurance.

Now, with funding from Saskatchewan
Pulse Growers (SPG), Chilibeck is running
experiments to test whether Vandenberg’s
observation is accurate. He has enlisted a
group of U of S varsity soccer players who eat
a bowl of red lentils or a ‘control’ meal, like
spaghetti or potatoes, several hours before
exercise, and then have them run simulated
soccer games on treadmills, full of quick
sprints and long periods of walking.

According to Chilibeck, lentils should be
an ideal food for athletes. 

Researchers at
the University 
of Saskatchewan
are testing
whether pre-
game meals of
lentils are giving
high-perform-
ance athletes 
an advantage.

by David Shield

in briefLentils: Legal
Performance
Enhancers?

spotlight on research

U of S researchers 
are looking at how

lentils affect athlete 
performance in local

soccer players.
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pasta). While he says eating pasta can result
in a faster increase in blood sugar than lentils,
such a rapid increase can trigger an athlete’s
muscles to absorb more sugar. As a result,
athletes may receive a lower blood glucose
level after eating pasta, something that may
not happen with pulses.

“If you’re eating something like (pasta)
before an endurance performance, it might be
detrimental,” he says.

Chilibeck and his team plan on closely
monitoring how the lentils are being absorbed
by the athletes through everything from blood
tests to muscle biopsies to measuring the
amount of oxygen and carbon dioxide the 
athletes are breathing in and out.

Interestingly, he says pre-trial studies
showed lentils giving roughly the same benefit
as eating a potato, usually seen as an inferior
source of carbohydrates. 

However, Chilibeck believes they were
giving lentils to their test athletes too early 
in the pre-trial stage. While the original test
gave the lentils three hours before the test,
Chilibeck plans on shortening the interval to
two hours for the main trial.

“It looks like the timing of our testing was
off a bit. We were giving our meal three hours
before the test, and it looks like, from our data,
the optimal time might be two hours for the
blood glucose response. So now, we’re going
to test a greater number of subjects with 

different time intervals before the testing,” 
he says.

Chilibeck says he’s also excited by the
study’s novel method of testing endurance.
While most exercise tests involve athletes 
running on a treadmill until they reach
exhaustion, masters student and research
aide Jon Little says he doesn’t believe such
tests create accurate results.

“(Exhaustion tests) have been shown to
be very variable. With that type of test, with
the same person, their time for exhaustion
can vary quite a bit. Whereas, when you have
a test like a sprint test or a race, it’s fairly con-
stant over time, so it’s a better test to see if
there’s a difference.”

Chilibeck and Little have the athletes run
on a treadmill that has been programmed to
mimic a soccer game with a variety of short
bursts of speed, followed by jogging and walk-
ing. In the last 15 minutes of the 90 minute
test, the athletes are given control of the
treadmill and they can sprint at faster or slow-
er speeds with the goal being to cover as
much distance as possible.

“Theoretically if they had the lentil meal
and their blood glucose levels and carbohy-
drate stores are adequate near the end of the
simulated soccer game, they should be able to
voluntarily run at a faster sprint speed in that
last 15 minutes,” said Chilibeck. “It’s always
that last 15 minutes of the game that’s the
most important because it’s when you’re
fatigued and you might be called upon to do
even more sprinting than the rest of the
game.”

Ultimately, if the study’s results prove
that lentils are beneficial to athletes, Chilibeck
says research could begin on a lentil-based
sports performance bar.

“Normal energy bars are quite high in
simple sugars. And simple sugars, if you con-
sume them and you don’t time it right, you’re
going to get a rapid increase in blood glucose
and then it is going to crash.” 

“So, we’re trying to eventually develop a
lentil based energy bar that would allow a
slower release of blood glucose in the body,
more sustained maintenance of blood glucose
levels and that theoretically would help out
with your endurance performance.”

Chilibeck says the study’s results should
be completed by this spring.

David Shield is a freelance writer based in Saskatoon, SK.

Dr. Phil Chilibeck 
(left) and student
researcher Jon Little
supervise Scott Forbes
as he completes an
endurance test on a 
specialized treadmill 
at the U of S.
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spotlight on research
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A roomful of chickpea sprouts
strive for life under the harsh glow of intensely
bright grow lamps in a small lab in the Agricul-
ture Building at the University of Saskatchewan.

While they may not look like much right
now, U of S chickpea breeder Dr. Bunyamin
Tar’an says the tiny sprouts may be the key to
ending some serious concerns that face chick-
pea growers in Saskatchewan.

For the past several years, Tar’an and his
team of researchers have been studying the
genetics of ascochyta blight in chickpeas, and
have been working on breeding varieties that
have greater resistance to the disease.

As pulse growers around the world know,
ascochyta is no laughing matter. The fungal
blight has laid waste to chickpea crops in
numerous areas around the world, including a
particularly bad case in the Pacific Northwest,
USA in the late ‘80s that virtually caused a
total crop failure in the area. In fact Tar’an
blames ascochyta, for recent drop-offs in
chickpea acreage in Saskatchewan over the
past few years.

Tar’an says the province’s climate creates
near-perfect growing conditions for the blight.
“If you look at the season where we grow
chickpeas here, it’s a lot cooler in general than
other places where chickpeas are grown. As
well, sometimes we have some rain during the
growing season, so this kind of environment is
very favorable for the disease,” he adds.

Chickpea breed-
er Dr. Bunyamin
Tar’an is focused
on breeding
resistance to
ascochyta blight.

by David Shield

in briefThird 
Pulse Breeder
Focuses on
Chickpea

pulse profile

Dr. Bunyamin Tar’an
coaxes young chickpeas
along as part of the
pulse breeding program
funded through SPG 
and the University of
Saskatchewan.
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Viewing ascochyta as one of the most 
serious problems faced by chickpea breeders,
Tar’an decided to devote the majority of his
research to breeding resistance to the blight.
Tar’an says he and his team are using a 
variety of methods to combat ascochyta, 
from conventional breeding to advanced 
genetic research.

“In the last, I would say, five years, we 
have a much better understanding of the genet-
ics for the disease and we know what we can

get from the cultivated species. We know that
there are some common genes and some 
specific genes that can be combined together,”
he says.

The chickpea breeder says his work has
been strengthened through sharing genetic
materials and research between other facili-
ties. Naturally, almost all chickpea researchers
around the world are working on combating
the disease.

In other research news, Tar’an says he
and his colleagues are also working to devel-

op earlier maturing strains of chickpeas.
Chickpeas are not naturally occurring plants
on the prairies, and they’re not very well
adapted to grow in the relatively cool and
short growing seasons. As a result, a lot of
secondary growth from the plants, such as
new flowers and pods, can appear before 
harvest, diminishing the quality of the final
product.

Tar’an says he’s not exactly sure when the
next great breakthrough in chickpeas will hap-
pen. He says plant breeding, even at the best
of times, is a long-term project that requires a
lot of patience. However, the rapid advances in
chickpea biotechnology will help to realize the
improvement of some traits quicker.

“Conventional breeding is a long-term
project. For example, in beans, from the origi-
nal source of resistance in wild species to the
new variety, it took 12 to 15 years until we had
the resistance to common bacterial blight in
beans. But after that, it’s very good.”

Tar’an’s work is funded through the SPG
and is essential to the development of new
varieties. He is part of a pulse breeding group
at the Crop Development Centre, University of
Saskatchewan, consisting of three breeders,
several postdoctoral fellows and research
associates, many graduate students and more
than 20 staff at the Pulse Crop Field Lab.

David Shield is a freelance writer based in Saskatoon, SK.

pulse profile

Chickpea research is
carried out in field plots,
greenhouses and 
indoors in laboratories 
at the U of S.

More Info

For more information
about the Pulse Crop
Research Group at 
the U of S, visit 
their website at
www.pulse.usask.ca
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Plant breeding, even at the best of times, 

is a long-term project that requires 

a lot of patience.



Pulse Days 2007 is focused on helping producers increase profitability.

Our top-notch presenters are putting the finishing touches on what is going to be an informative and
exciting conference. We’re bringing back some of your favourite presenters and we have found some
terrific new ones as well.

SPG is very excited to have three Platinum level sponsors returning for 2007! 
A very special thank you to BASF, Becker Underwood, and Syngenta for participating again!

HOT TOPICS IN THE

PULSE INDUSTRY

FALL UNDER THE

SPOTLIGHT.

AN AMAZING 
ROSTER OF 

PRESENTERS ON 
A WIDE RANGE 

OF TOPICS.

It was a near-capacity crowd at the Saskatoon Inn.

January 8 – 9, 2007 Saskatoon SK

Pulse Days 2007
THE BUSINESS OF FARMING
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Remember that Pulse Days is part
of Crop Production Week, a whole
week of activities organized by
Saskatchewan commodity groups,
including flax, canola, mustard,
wheat, canaryseed, oats, fruit,
seed growers, and herb & spice
producers. For the full agenda,
please visit www.cropweek.com.

We know producers are busy so we’ve incorporated the popular ‘Bear Pit’ sessions into our regular
agenda. This year our focus is on profitability and risk – two topics that are at the heart of every major
agricultural decision you make.

This year the international market outlook session will focus on China. We’ll analyze perceived threats
and look at the opportunities for future growth in the region. We’ll get an independent think tank’s per-
spective and find out how our national group – Pulse Canada is approaching the area.

As always the market outlook sessions will scrutinize several pulse crops. This year lentils, peas and
chickpeas will fall under the spotlight.

Pulse Days is the largest pulse event of the year. In
order to accommodate the large number of delegates,
we will continue to offer the option of attending in
Saskatoon at either Prairieland Park (in conjunction with
the Western Canadian Crop Production Show) or
Saskatoon Inn Hotel and Conference Centre (where
speakers will be live).

Pulse Days 2007
January 8 - 9, 2007 Saskatoon SK

THE BUSINESS OF FARMING

Your Pulse Days pass gives you access 
to a program featuring qualified speakers,a chance to network with other producers,great food, and many other benefits
including:
• Research poster session and reception
• Free admission to the Western 

Canadian Crop Production Trade Show
• A copy of the conference proceedings
• Lunch, coffee and snacks

The crowd listens to presentations at Prairieland Park.
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Fees:
$40 CDN at the door
Pay by cash, cheque, debit, VISA or MasterCard.

Registration opens at 
11 AM on Monday, Jan. 8 
and at 8 AM Tuesday, Jan. 9 at 
both locations (Saskatoon Inn 
and Prairieland Park).



Monday, January 8, 2007

Production Session: 
• Crop Protection Products for Pulses: 

Eric Johnson, Agriculture and Agri-Food Canada, Scott SK
• Fine Tuning Chickpea Production: 

Yantai Gan, Agriculture and Agri-Food Canada, Swift Current SK
• Opportunities in Red Lentils: 

Ray McVicar, Saskatchewan Agriculture and Food, Regina SK
• Opportunities in Faba Beans: 

Bert Vandenberg, University of Saskatchewan Crop
Development Centre, Saskatoon SK

• Organics and Pulse Crop Production: 
Stewart Wells, Penny Lane Organic Farms, Swift Current SK

Reception and Poster Session at 7 PMPrairieland Park 

• Remember our shuttle bus stops at most major hotels.

• Also featuring a Silent Auction organizedby the Canadian Agri-Food Marketing Association (CAMA) students at the University of Saskatchewan. 

Pulse Days 2007
AGENDA

How to Sell Your Pulses:
• How to Maximize Returns for Your Commodities: 

Merv Berscheid, CGF Brokerage, Saskatoon SK

• Agricultural Contracts: Following the 80/20 Rule: 
Craig Zawada, Wallace Meschishnick 
Clackson Zawada law firm, Saskatoon SK

• Improve the Value of Field Peas by Ensuring a 
Constant Supply: Henry Van de Velde, Hytek 
Ltd., La Broquerie MB

• Canadian Grain Commission: Adding Value for 
Pulse Producers: Chris Hamblin, Canadian 
Grain Commission, Winnipeg MB

Awards Presentation including 
Pulse Promoter Award.

Bear Pit on Profitability:
• Is the Pulse Industry Profitable? 

Greg Simpson, Simpson Seeds, Moose Jaw SK

• Market Risk Management Tools for 
Green Lentils final report: 
Marlene Boersch, Mercantile Consulting Venture
Inc., Winnipeg MB

International Market Perspective – China:
• One Billion Customers: the Role of 

Demographics in China's Agri-Food Market: 
Kenny Zhang, Asia Pacific Foundation, 
Vancouver BC

• Overview of China as Both an Opportunity 
and a Threat: Zhang Baosheng, 
Cofco-Shandong, China

• Pulse Canada’s China Strategy: 
Carl Potts, Pulse Canada, Winnipeg MB

Market Outlook:
• Lentils: Where to Now? Larry Weber, 

Weber Commodities, Saskatoon SK

• Market Outlook for Chickpeas: 
Marlene Boersch, 
Mercantile Consulting Venture Inc., 
Winnipeg MB

• Outlook for Peas: Rob Tisdale, Agricore United, 
Winnipeg MB

Tuesday, January 9, 2007
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Bulk Conveying Systems–Custom

W ith a bulk conveying system from Convey-All
there’s no cross contamination. And

because it can be used to move virtually any
product your options are always open. Available
with a seed treating system for added value.

For more information and pricing call today!

Box 2008, 130 Canada St., Winkler, MB  R6W 4B7

1-800-418-9461
(204) 325-4195   FAX: (204) 325-8116

www.convey-all.com

• Yellow and Green Peas 
• Lentils (all types) 
• Chickpeas (all types) 
• Beans (all types) 
• Canaryseed 

Buyers and Processors of:

CGC Bonded

Please call or visit our Web site for 
pricing and delivery information

www.legumex.com
250 Caron Street (Box 40), St. Jean, MB  R0G 2B0

1-800-785-7857 (toll free)

GOT A PULSE?
Since 1948 



PulsePoint January 2007 17Saskatchewan Pulse Growers

What do you get when you cross a
multinational company, a grower organization and
a public institution? While conflicting self-inter-
ests and objectives may seem to be the reply, the
answer is actually CLEARFIELD® lentils.

Launched last January, CLEARFIELD lentils
are Canada’s first herbicide-tolerant lentil produc-
tion system and represent a unique partnership
between BASF Canada, Saskatchewan Pulse
Growers (SPG) and the Crop Development Centre
(CDC) at the University of Saskatchewan.

While it is not uncommon in the agricultural
industry for crop protection companies to sup-
port grower groups, or for either of these types of
organizations to partner with public research
institutions, the instances of all three in collabora-
tion are rare.

“We realized from the beginning that our
approach to bringing CLEARFIELD lentils to mar-
ket would need to be different than what had
been done with other CLEARFIELD crops,”
explains Scott Chapman CLEARFIELD Brand
Manager for BASF.

“The Variety Release Program from SPG is a
unique distribution system which allows for rapid
market access. To support this model, we needed
to work with SPG and the CDC from the start.”

There was uncharted territory when the col-
laboration began, as each organization had to
understand the needs and priorities of the others
for the venture to be successful. For BASF, this
meant being flexible to ensure that the priorities
of the grower organization and the CDC were
effectively addressed as CLEARFIELD lentils
moved toward commercialization. The CDC want-
ed continued scientific freedom and long term
stable funding for the breeding program.

For SPG, allowing BASF to steward the tech-
nology through its CLEARFIELD Commitment
and to have intellectual property protection was
something the grower organization had not dealt
with previously. Ensuring all these needs and 

priorities were met took time and dedication
from all parties.

“Our growers expressed a desire to have 
better broadleaf weed control in lentils, non-GMO
lentils and seed made available through our
Variety Release Program at a reasonable price
with no royalties attached,” said Garth Patterson,
Executive Director, SPG. “We’ve been able to
deliver all of that through this program and we
are enthusiastic that CLEARFIELD lentils will con-
tinue to benefit our producers.”

All three parties surmounted this learning
curve, however, and thanks to their collaboration,
CLEARFIELD lentils went into production approxi-
mately two years earlier than they would have
been otherwise. And perhaps as importantly, a
strong framework is now in
place for similar types of
collaboration in the future.

“While I believe each of
our organizations has bene-
fited tremendously from this
experience, it is the growers
who truly reap the rewards
of this collaboration,” concludes Chapman.

“Not only are they now enjoying their first
herbicide tolerant lentil crops, but also, as other
value-added traits are considered for lentils, the
distribution and stewardship processes we have
collectively built for CLEARFIELD lentils are well-
suited for identity preservation, traceability, and
so on – which will very likely be important stew-
ardship considerations for lentil growers in the
future.”

The collaboration continues as BASF works
with SPG on the commercialization and marketing
model for 2007. This information can now be
found on the BASF Agsolutions web site at:
http://www.agsolutions.ca

Producers 
benefit thanks 
to collaboration
between BASF,
Saskatchewan
Pulse Growers
and the U of S
Crop Develop-
ment Centre.

by Meredith Fuller

in briefCollaboration Leads to
CLEARFIELD®Lentils

connection and collaboration

Meredith Fuller works for BASF and can be reached at
mfuller@quarry.com.



1 888-283-6847 www.bayercropscience.ca or contact your Bayer CropScience representative.

Always read and follow label instructions. Buctril® and Liberty® are registered trademarks of Bayer. Centurion® is a registered trademark of Arysta LifeScience. Bayer CropScience is a member of CropLife Canada. 01/06-3615-01

Legendary
grassy weed

control.

People are talking about Centurion® everywhere. And for good reason. Centurion’s ease-of-

use is legendary. It protects canola, flax and pulse crops in one post-emergent pass. And

it is ruthless against 16 of Western Canada’s toughest grassy weeds. Yet it easily tank-

mixes with Liberty®. Plus, there are no residual or re-cropping concerns to speak of.

Save 4% instantly with the Flax Virtual Pak.

You save 4% on Centurion when you tank-mix with the proven broadleaf control of Buctril® M.
With no forms to fill out. No waiting for rebates.

Just a little off the top.
What’ll it be today
noble fighter of the

grassy weed?
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John Buchan played an integral
part in building the pulse industry in
Saskatchewan and was instrumental in the 
formation of Saskatchewan Pulse Growers
(SPG).

He passed away peacefully in Regina 
on November 27, 2006 after a short and diffi-
cult struggle with mesothelioma (a form of
cancer).

After completing some travel and then 
a Masters Degree at the University of
Saskatchewan, John spent a year in Ottawa

working for Agriculture Canada as a 
Resource Utilization Planner.

In the early 1970s, Saskatchewan 
Agriculture was making an effort to encourage 
crop diversification. The Crop Development 
Centre was set up in Saskatoon and John was 
hired as the first Special Crops Specialist. 
John said, “It was exactly the job I wanted.”

John helped organize the first 
Saskatchewan pulse crop conference held 
in Saskatoon in February 1975, and he said 
“we were very pleased to have 50 people 
show up!”

In April 1976, the second pulse crop 
conference was held and those in attendance 
organized the Saskatchewan Pulse Crop 
Growers Association. John remained as 
Secretary-Treasurer of the Association until 
1981 when he became Director, Plant 
Industry Branch of Saskatchewan 
Agriculture.

John continued to be a supporter of the 
pulse industry by being able to explain the 
important agronomic, economic and nutrition-
al benefits of pulse crops to the boards of the 
many funding agencies of which he was a 
member. He received the Pulse Promoter 
Award from SPG in 1997 for his dedication to 
the industry.

John is survived by his wife Deborah 
Sproat and three children; Alex, Laura, and
Christopher, who live in Regina.

He will be greatly missed by those in 
the pulse industry, especially his friends 
at SPG.

John Buchan
made a lasting
impression on
the Saskatchewan
pulse industry.
He will be 
greatly missed 
by colleagues in
the agriculture
industry and 
by his friends 
at SPG.

in briefRemembering
A Friend

tribute to john buchan



Grow Your Own
Nitrogen
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Improving nitrogen fixation and
the utilization of fixed nitrogen by succeeding
crops can improve farm returns. Healthy crops
and sustainable rotations can significantly
reduce the requirements for crop inputs and
reduce the incidence and severity of disease,
insect and weed problems. 

Saskatchewan Pulse Growers (SPG) wants
to improve nitrogen fixation and increase farm
profitability for producers. In 2006, SPG
worked with Alberta Pulse Growers (APG), the
agriculture industry and scientists to focus
attention on nitrogen fixation and to guide
investment in projects that will have positive
payback at the farm gate. 

Early in 2006, SPG provided $7,500 in
funding for a study called the Nitrogen Fixation
Strategy which looked at how to increase 
efficiency of nutrient flow between crops and
livestock, with the goal to develop best 
management practices and technologies that

optimize nitrogen use and minimize impact.
(Please refer to Diagram 1.)

In the summer of 2006, SPG, APG and
Philom Bios collaborated to focus on two com-
ponents highlighted in the study – nitrogen 
fixation and crop sequencing. A consultant
was hired to conduct a comprehensive survey
of farmers and industry representatives to
determine answers to these questions:

• What is an adequate standard of measure-
ment of nitrogen fixation?

• How do we optimize nitrogen fixation?
• How do we capture fixed nitrogen in the

crop sequence?
The results show that pulses produce vari-

ous amounts of nitrogen from fixation. The
range of nitrogen produced varied, which indi-
cates there is a need to further evaluate the
conditions that maximize nitrogen production.
The strategy identified priority areas of
research and technology transfer, which will be
undertaken through fundamental research and
applied on-farm research that SPG and APG will
collaborate on and implement in 2007.

SPG continues to support the Nitrogen
Fixation Strategy initiatives and will use the
study results to work with research partners 
to build and implement programs that will
improve nitrogen fixation and farm profitability.
Further updates will be provided to producers
in future editions of PulsePoint magazine and
will be made available on the Research section
of our website – www.saskpulse.com. 

If you would like a copy of the report,
please contact SPG at (306) 668-5556 or send
an email to pulse@saskpulse.com.

Janette McDonald is the Executive Director of Alberta
Pulse Growers. Kofi Agblor is the Director of Research
at SPG. He can be reached at kagblor@saskpulse.com. 

SPG is looking
at new ways to
improve farm
profitability by
examining how
to maximize
nitrogen 
production.

by Janette McDonald and Kofi Agblor

in brief

pulses and the environment

Diagram 1: Sustainability – integrated cropping management

Source: Alberta Pulse Growers
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In 2006, Saskatchewan Pulse
Growers (SPG) and Alberta Pulse Growers
(APG) recognized an opportunity to take their
feed pea promotion to another level. Earlier
this fall, the Feed Pea Network (FPN) was
established. 

The FPN is an initiative by Canada’s pulse
industry with the goal of building a compre-
hensive network that is dedicated to coopera-
tion between pulse producers, pulse traders,
the research community and the feed and live-
stock industries. 

SPG, APG and Pulse Canada have part-
nered with the Agriculture and Food Council
of Alberta, the Saskatchewan Council for
Community Development and the Manitoba
Rural Adaptation Council under Agriculture
and Agri-Food Canada’s Advancing Canadian
Agriculture and Agri-Food (ACAAF) program
to fund the Network over the next three years.
The Network will be lead by Director Krista
Ivey who will work out of the Pulse Canada
offices in Winnipeg, MB.

The FPN is a logical evolution of the
provincial feed pea programs that had previ-
ously been centered around producer and
consultant directed market development
activities. The provincial programs focused on
the promotion of research and feed trial data
to the industry to support peas as a quality
ingredient for all livestock species. 

It is now believed that the provincial pro-
grams will yield better results if they are also
developed with input from other interested
parties including researchers, processors and
the feed industry. 

The vision of the Feed Pea Network is to
cultivate the strength and economic viability
of marketing pulses to the domestic and 
international feed markets. The mandate for
the FPN Industry Advisory Group will be to
identify, direct and prioritize undertakings
related to improving the relative feed value 
of peas.

Ivey states, “I am looking forward to build-
ing a network of people and organizations that
are interested in collaborating to ensure that
as an industry we understand the relative feed
value of peas, communicate it and ultimately
capture it within the value chain for pulse and
livestock producers in western Canada.”

The FPN will examine emerging trends such
as biofuels and expansion in meat production
worldwide that will have an impact on the sup-
ply and demand of feed ingredients in interna-
tional markets. As issues and opportunities are
identified, the FPN will develop a strategy for
each that encompasses four key areas of focus,
those being network collaboration, market 
intelligence, research and communications. 

This work will compliment the projects
being carried out by SPG’s Livestock Nutrition
Consultant, Michelle Fleury. She will represent
SPG in the FPN and will work to enhance the
value and utilization of feed peas in animal
rations.

The Feed Pea
Network will
bring together
pulse producers,
researchers,
traders and live-
stock industry
specialists.

by Erin T. Athmer, Michelle Fleury and Krista Ivey

in briefFeed Pea
Network Formed

feed peas

Erin T. Athmer is the Communications Manager at SPG
and can be reached at eathmer@saskpulse.com.
Michelle Fleury is SPG's Livestock Nutrition Consultant
and can be reached at mfleury@xplornet.com. Krista
Ivey is the Director of the FPN and can be reached at
kivey@pulsecanada.com.

Ivey
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Your dependable source of transportation services

2020 Winston Park Drive  Suite 300
Oakville, Ontario  L6H 6X7  Canada

Telephone: (905) 829-5829 Fax: (905) 829-5219
Toll Free: (800) 561-8238 Email: cft@cftcorp.com

www.cftcorp.com

SASKATOON
Ph: (306) 657-3455  Fax: (306) 657-3450

Email: heidi@westerngrain.com

NORTH BATTLEFORD
Ph: (306) 445-4022  Fax: (306) 445-4033

Email: vicki@westerngrain.com

Thank You!
– The Dutton family

and our amazing staff

At Western Grain our focus is linking 
the food grown on your farm to consumers 

all over the world.

Call for opportunities in: peas, 
lentils, chickpeas, canary seed, 

flax and mustard. 

We also do on-farm brokerage 
of grains and oilseeds.

PEAS • CHICKPEAS • LENTILS • CANARY SEED • MUSTARD • FEED GRAINS • FLAX

Trade Ltd.
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The extraordinary markets that
we are experiencing in 2006-07 make it very
difficult to make solid planting intentions for
the spring. Mercantile Consulting Venture Inc.
(MCV) expects markets to remain very
volatile going into 2007, so in this report we
have made some reasoned judgments based
on the current environment. 

There have been unprecedented develop-
ments in the agricultural markets this year
that can further impact prices, and will influ-
ence next years’ decisions, including those
about pulse production. 

In looking at the world supply of the
major grains, Graph 1 summarizes the ‘new
world situation’ for both wheat and coarse
grains. Over the past 10 years, wheat and

coarse grain ending stocks have fallen from a
93-day supply cushion to only a 54-day supply.
This is a 58 percent drop over the decade.
The stock-to-use ratio has also fallen by about
10 percent from 25.38 percent in 1996-97 to
about 14.7 percent in 2006-07. This is the low-
est carryout in modern history, and has truly
propelled markets into new territory.

The stock-to-use ratio reflects changes
both on the supply and demand side of the
equation. On the supply side, poor production
conditions have lowered yields in the USA and
Europe, and are wreaking havoc with the cur-
rent Australian crop, thus lowering overall
production. Regular reports coming out from
the United States Department of Agriculture
on world supply of these grains has been

The poor show-
ing of spring
wheat and
durum will con-
tinue to favour
lentil acres in
southern
Saskatchewan.
Peas in central
and northern
Saskatchewan
will face
increased 
competition 
by canola and
barley.

What’s Ahead
Pulse Forecast and Outlook* for 2007

*As of November 1, 2006

in brief

Market Muse

by Marlene Boersch

Graph 1: World ending stocks to use ratio combined for wheat and coarse grains, 1977-78 to 2006-07

Source: MCV, October 2006
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lower in each major trade report issued over
the fall. Markets have responded with
stronger prices each time (see Graph 2).

The reaction to these lower production
numbers is understandable when demand fig-
ures are added into the equation. Grain and
oilseed production is now being utilized for
energy production in addition to traditional
food and feed consumption. This trend is
expected to continue. It has already triggered
enormous changes. Graph 3 illustrates the
increased use of grains in ethanol production.
World fuel ethanol production is estimated at
4.8 billion litres for 2006, and is expected to
increase to 6.8 billion litres by 2010. Canada is
really just entering ethanol production.

But even at current demand levels,
ethanol production is clearly having a pro-
found effect on grain usage as exhibited in
Graph 1, and prices have responded accord-
ingly. Because of the current CWB system,
international wheat prices, especially those
for soft wheat, have not been particularly 
visible on the Prairies, but note that feed
wheat in October traded as high as 165.50 at
the Winnipeg Commodity Exchange (WCE),
and feed barley was worth $155/mt in Alberta. 

Similarly, on the oilseed side, canola
prices have been enhanced by bio-diesel
usage in Europe. The Europeans are currently
using about 6 million tonnes out of their 
15 million tonne canola crop for bio-diesel

Market Muse

Graph 2: World coarse grain and wheat production

Source: Chicago Board of Trade (CBOT) – October, 2006. Updated October 12, 2006

Graph 3: World fuel ethanol production (million litres)

Source: Dr. Christoph Berg – April, 2004 – World Fuel Ethanol Analysis and Outlook [www.distill.com/World-Fuel-Ethanol-A&O-2004.html]
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conversion, and are actively importing canola
oil for bio-diesel production to augment
domestic supplies. As a consequence,
Canadian canola was fetching $7.00/bu off the
farm in Saskatchewan in late October 2006,
and most growers were aiming at $7.50 for 
further sales. This compares to $5.00 – $5.50
per bushel values at the same time in 2005.

These changes in the grain and oilseed
markets are also of major importance to the
pulse sector because the significantly
improved prices for the large grain crops will
translate into competition for pulse crop acres.
This means that in order to attract acres when
cropping decisions are made, pulse crops will
need to show improved or equivalent returns

per acre. Fortunately, pulse prices have cer-
tainly made major gains since the harvest lows.
For example, all lentil prices have increased by
25-30 percent (at least for the top grades and
the grade spreads should narrow from here),
and edible and feed pea prices have improved
by about 40 percent since harvest. 

For pulses, much of the price increase is a
spin-off effect from the extensive drought in
Australia and problems with the previous har-
vests in India and Pakistan. The effect of these
production problems will undoubtedly extend
well into 2007, but looking forward, we will need
to monitor the next big pulse crop in the world,
the Indian rabi crop. (Rabi crops are planted in
November and harvested in April.)

Market Muse

Graph 4: Oilseed price relationships

Source: Chicago Board of Trade (CBOT) – October, 2006. Updated September 14, 2006.

Graph 5: Production outlook comparison – seeding decision 2007

Source: MCV, October 2006
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Importers emphasize that very strong
Indian domestic pulse markets may have
encouraged farmers to expand rabi crop pulse
plantings. However, we note that prices for
Indian wheat and oilseeds have risen sharply
as well, giving a similar incentive to those
crops. India also increased the support price
for wheat in late October 2006 which is tipping
the balance further, particularly because grain
and oilseed yields have risen faster than those
of pulses. We anticipate that the demand for
pulses from the Indian Subcontinent will
remain good for the remainder of the crop
year, and this should support decent prices
into the spring and early summer of 2007. 

With this in mind, a production outlook
comparison for the 2007 crop can be con-
structed. The outlook is based on average
yields and our analysis of price developments
identified at the beginning of this story. To
render the model useful as a decision tool for
individual farms, yields specific to the farm
must be substituted for the average yields.
For example, if you can grow 50 bushel spring
wheat in your area, the comparison to lentils
will change fundamentally. Note that the price
assumptions made for major grains and
oilseeds are based on currently visible and
obtainable forward price levels, while pulse
prices are based on forecasts. 

A number of conclusions can be drawn
from Graph 5. Based on average yields, lentils
and edible peas show a positive return of $52 
to $65/acre. Feed peas only reach $39/acre. In
hard wheat’s the return for durum is ($45/acre)
and for # 1 Canada Western Red Spring wheat
($30/acre). These are lower than all other crops
listed excluding feed peas. The crops listed in
order of return/acre from lowest to highest are

Nexera canola ($74/acre), Non-Board Feed
Barley ($79/acre), 6 Row Malting Barley
($106/acre), feed wheat ($115/acre), generic
canola ($122/acre), and oats ($134/acre). Turo
malting barley is the top performer at $168 per
acre but securing this return under a single
desk situation is very difficult.

When using current world price projec-
tions for grains and oilseeds, there is potential
competition for pulse acres by a whole range
of crops this spring. Nevertheless, the poor
showing of spring wheat and durum will 
continue to favour lentil acres in southern
Saskatchewan. Peas in central and northern
Saskatchewan will face increased competition
by canola and barley. 

Another serious weakness of the pulse
outlook is that while forward values for
canola, oats, feed barley and feed wheat can
be fixed forward now, pulse prices cannot. In
contrast, lentils and peas must be planted
with virtually no mechanism in place to pro-
tect forward prices. This increases the price
risk for those crops enormously. 

Canadian lentil and pea acreage is signifi-
cant enough in the world to influence prices.
If lentils and peas attract too many acres it
will bring the prices down before they can be
fixed by forward selling. 

In our view, if lentils of either red or green
varieties can be forward contracted at above
15 cents per pound, there is good reason to
plant acres. To sustain prices around 15 cents,
lentils can compete with the alternative crops
if total planted lentil acres are around 1.5 mil-
lion acres. However, above 2 million acres,
prices will drop significantly. Similarly, if peas
can be contracted at above $4.50/bushel,
there is reason to plant pea acres. To sustain
prices around $4.50/bushel, peas can compete
with the alternative crops if total planted
acres are within 3.5 million acres. Above that,
prices will drop significantly.

Estimating next year’s acreage so early is
difficult because the final numbers for fall ship-
ments are still unavailable, and it is not clear if
the CWB system will be in place or not. But
taking into account recent developments, we
anticipate lentil acres to maintain the 1.3 mil-
lion acre level and pea acres to retrace back to
approximately 2.7 million acres.

Marlene Boersch is a partner with Mercantile Consulting
Venture Inc., based in Winnipeg. For more information,
contact her at mboersch@mercantileventure.com.

Graph 6: Western Canadian Acreage Forecast for 2006
Source: MCV, October 2006

Market Muse

Graph 6: Western Canadian acreage forecast for 2006

Source: MCV, October 2006

Crop Myn Acres Direction of Change
Spring Wheat 19.200 down ~ 1 myn
Western Winter Wheat 0.350 up
Durum 4.260 no change
Oats 5.200 up ~ 5%
Barley 10.700 up ~ 12%
Rye 0.369 no change
Flaxseed 1.870 down ~ 8%
Canola 14.470 up ~ 10%
Dry Peas 2.700 down ~ 22%
Lentils 1.300 down ~ 10%
Summer Fallow 9.900 down ~ 1 myn
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In 1997, the Saskatchewan Pulse
Growers entered into a unique agreement with
the Crop Development Centre (CDC) Pulse
Breeding Program. In exchange for a financial
commitment to pulse breeding in Saskatchewan,
SPG receives the distribution rights to all
pulse varieties developed by the CDC. 

The Variety Release Program (VRP) is
founded on the premise that this arrangement
will encourage the growth of the pulse sector
through the rapid uptake and acceptance of
new varieties developed at the CDC. Through
the VRP, Breeder seed of the newest pulse
varieties developed by the CDC is made avail-
able to eligible Select status Seed Growers in
Saskatchewan and Alberta with no royalty
requirement. As a result, the VRP provides
pulse producers in Saskatchewan and Alberta
with a steady supply of new, improved pulse
crop varieties as quickly as possible.

The following report highlights the
newest varieties developed by the CDC which
will be available for commercial producers 
for planting in Spring 2007. Please note the
final results from the 2006 variety trials will be
reported in SAF’s Varieties of Grain Crops 2007
available January 11, 2007 in the Western
Producer’s Saskatchewan Seed Guide.

NEW LENTIL VARIETIES FROM THE CDC
Every year this topic becomes a little more
complicated as new types of lentils are added
to the mix. Looking at the big picture, we are

probably managing to staying ahead of
ascochyta blight, gaining ground on anthrac-
nose, improving quality and agronomics, and
of course, making a dramatic change in weed
control options with the introduction of
CLEARFIELD® lentil varieties.

Market Class:
In The Market:
In 2007, we will have unlimited supplies of 
CDC Redberry (a little bigger than Blaze) and
CDC Rouleau (about the same size). Limited
quantities of CDC Rosetown, (a little larger

This spring 
several new
pulse varieties
will be available
for commercial
producers.

by Dr. Bert Vandenberg, Dr. Tom Warkentin and Dr. Bunyamin Tar’an

in briefSPG Funding Helps
Create New Varieties
For All Producers

pulse varieties

Pulse breeder Dr. Bert
Vandenberg with a test
plot of CDC Rouleau.
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than CDC Robin but still an extra small red)
will also be available. All three have ascochyta
resistance, resistance to one of the anthrac-
nose races, grey seed coats like CDC Blaze,
and according to several years of trial data,
higher yield. 

We also find that in years with wet harvest
conditions, like 2005, grey seed coat varieties
retain quality better than the brown seed coat
types like CDC Robin. In dry harvest years,
researchers hear reports that the grey types
are a little more difficult to dehull compared to
the brown types. Considerations will be made
into additional research in this area. Other
ways to distinguish these three red lentil vari-
eties are on the basis of tolerance to wet condi-
tions. CDC Redberry and CDC Rosetown show
some tolerance to wet season conditions and
definitely show improvement in lodging toler-
ance under a wider range of environments.

New Varieties: 
In 2007, reasonable but limited amounts of CDC
Impact CL and CDC Imperial CL, the first
CLEARFIELD varieties will be available. CDC
Impact CL is similar to CDC Blaze in all aspects,
and CDC Imperial CL is most similar to CDC
Robin, except that the seed coat is more grey
than brown.

Market Class:
In The Market:
For small greens, good supplies of CDC
Viceroy are now available. The yield exceeds
CDC Milestone, and it has resistance to one of
the anthracnose races (and ascochyta). CDC
Viceroy is the same size as Eston, and is at
least as green, if not greener.

New Varieties:
For medium greens, the latest release was
CDC Meteor and seed should be available in
limited quantities for 2007. Its main advantage
is consistently high yield and good ascochyta
resistance. 

The range of variety selection is greatest
for the large green class. All varieties released
after Laird are resistant to ascochyta blight
but we now have some evidence that the
pathogen may be affecting some of the vari-
eties released in the late 1990s. 

The more recent varieties like CDC
Sovereign are high-yielding and have reduced
lodging. CDC Plato was widely available in
2006 and will also be available this year. 

CDC Mozart

CDC Minuet

CDC Montero

pulse varieties

Looking Ahead:
Two new varieties should become more wide-
ly available by 2008 – CDC Improve CL is a
CLEARFIELD large green variety most similar
to CDC Sedley. CDC Greenland is a high-yield-
ing large green that has larger seeds com-
pared to CDC Plato and better green colour
retention compared to all other large green
varieties based on results in trials over the
past four years. 

NEW PEA VARIETIES FROM THE CDC
Market Class:
In The Market: 
CDC Mozart, CDC Handel, and CDC Minuet
have been in the marketplace for several years.
All have been strong performers in terms of
yield, powdery mildew resistance, maturity,
and seed quality for food and feed markets. 

New Varieties: 
CDC Golden is a yellow pea variety with good
yield, good lodging and powdery mildew
resistance. Certified seed of CDC Golden will
be widely available in 2007. Cutlass is a yellow
pea variety with good yield, good lodging and
powdery mildew resistance. It was developed
through collaboration between the CDC and
Alberta Agriculture. Certified seed of Cutlass
will be widely available in 2007. CDC Bronco is
a yellow pea variety with good yield, good
lodging and powdery mildew resistance.
Certified seed of CDC Golden will be available
in limited quantities in 2007, and widely avail-
able in 2008.

Looking Ahead: 
CDC Meadow is a recently released yellow pea
variety from the CDC program. It had good
yield, good lodging and powdery mildew
resistance in the co-op registration trials, and
was a strong performer in provincial regional
trials in 2004-2006. In addition, CDC Meadow 
is about three days earlier maturing than 
most of the other CDC varieties. Certified 
seed of CDC Meadow should become available
in 2009. 

Market Class:
In The Market:
CDC Striker and CDC Montero have been in
the marketplace for several years. Both have
been strong performers in terms of yield,
ascochyta blight resistance, maturity, and
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seed quality for food markets. CDC Montero 
is powdery mildew resistant, while CDC
Striker is susceptible. CDC Striker has gained
a reputation among pulse crop traders as 
having excellent seed quality traits in terms 
of good bleaching resistance, round seed
shape, smooth seed surface and uniform
appearance. 

Looking Ahead: 
CDC Sage is the most recent green pea variety
released from the CDC program. CDC Sage is
the first green pea variety in western Canada
to combine powdery mildew resistance, 
good lodging resistance, good seed bleaching
resistance and medium-small seed size, 
which is desired in the marketplace. Certified
seed of CDC Sage should become available 
in 2008. 

Specialty Market Classes
In The Market: 
CDC Acer is a maple pea variety with good
yield, powdery mildew resistance and fair
lodging resistance. It has small seed size
which is accepted in bird seed markets. CDC
Sonata is a forage pea variety with high bio-
mass yield, powdery mildew resistance, fair
lodging resistance and normal leaf type. It 
produces a large biomass which has good
nutritional value for ruminant animals. 

Looking Ahead: 
CDC Rocket is a new maple pea variety with
good yield, powdery mildew resistance and
fair lodging resistance. It is earlier maturing
than CDC Acer, with somewhat larger seed 
size and lighter seed coat colour. CDC Tucker
is a new forage pea variety with high biomass
yield, powdery mildew resistance, good 
lodging resistance and semi-leafless leaf type.
It produces a slightly larger biomass than 
CDC Sonata which has good nutritional value
for ruminant animals. It also has smaller seed
size than CDC Sonata, thus reducing planting
costs. 

NEW CHICKPEA VARIETIES FROM THE CDC
In The Market:
CDC Frontier is a medium size kabuli (8-9 mm)
with fern leaf type. CDC Frontier has high
yield potential both in Brown and Dark Brown
soil zones. The resistance to ascochyta blight
is similar to that of Amit (formerly known 

as B-90). CDC Frontier is rated as fair or 
moderately resistant, in the sense that it is
neither extremely susceptible nor completely
resistant. CDC Frontier has larger seed size
than Amit, but smaller than CDC Xena. 
CDC Frontier has relatively late maturity,
therefore, it is recommended that producers
avoid heavy soils and poorly drained fields
and that it be planted on stubble. Certified
seed supply is available for the 2007 growing
season. 

Looking Ahead: 
CDC Vanguard is the latest desi variety. 
The Breeder seed was released in 2006. It is 
a high yielding variety and has fair resistance 
to ascochyta blight. It is classified as having
medium maturity. It has tan seed coat colour
with plump seed shape. The average seed
weight is 230g per 1,000 seeds. These plants
have fern type leaves and slightly spreading
growth habit.

pulse varieties

Dr. Bert Vandenberg, Dr. Tom Warkentin, and 
Dr. Bunyamin Tar'an are pulse crop breeders working
out of the Crop Development Centre at the University 
of Saskatchewan. For more information on their work,
please visit: www.pulse.usask.ca.

CDC Frontier
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Since their inception in 1998,
resolving market access barriers has been 
one of the highest priorities for Pulse Canada.
Pulse Canada’s grower and trade stakeholders
consistently place market access at or near
the top of the list of priorities. Part of SPG’s
annual contribution to Pulse Canada goes
toward maintaining access to existing markets
and breaking down barriers in potential mar-
kets. The goal is to ensure that access for
Canadian crops is equal to or better than com-
petitors’ access. 

Market access barriers include taxes, tar-
iffs, sanitary and phytosanitary measures,
food safety regulations, maximum residue lim-
its (MRLs) and disadvantages created by com-
petitors’ bilateral free trade agreements.
Market access not only involves getting other
governments to change their policies so not
to disadvantage Canadian products, but also
identifying changes in the international envi-
ronment to help guide modifications to policy
and or industry practices here in Canada.

Below is a brief summary of some of the
key market access issues Pulse Canada is 
currently addressing. In 2005, China, India 
and Algeria represented more than 33% of 
the volume of Canadian pulse exports. Please
see Table 1 on page 32 for further details.

China
Canada exported roughly 250,000 tonnes of
yellow peas to China in 2005, primarily for
starch extraction by vermicelli noodle manu-

facturers in the northeast province of
Shandong. In March 2006, Chinese officials
increased testing on shipments of yellow peas
from Canada and the United States after find-
ing that pea shipments contained selenium
levels exceeding their tolerable levels. 

Due to concerns that pea shipments could
be rejected because of selenium levels,
Canadian exports of peas to China in the 
second quarter of 2006 nearly stopped. 
Pulse Canada worked closely with Canadian
Government and Chinese officials as well as
with importers of Canadian yellow peas in
China to get the pea trade flowing again. As
part of this process, Pulse Canada undertook
analysis that showed that very little selenium
stays with the starch during processing, making
the selenium level in vermicelli noodles very
low. In September 2006, Pulse Canada received
notification that peas for food in the province of
Shandong and peas for feed in China more gen-
erally will not face problems regarding selenium
levels. As a result, trade in yellow peas is once
again occurring with the Chinese market. Pulse
Canada continues to seek a longer-term, more
permanent solution to this issue. 

India
India is Canada’s largest market for pulses. In
2005, Canada exported nearly 790,000 tonnes of
pulses to India. In late 2003, India introduced
new regulations (amended in early 2004) that
impact India’s importation of a wide range of
agricultural products, including pulses, from all

What is Selenium?

Selenium is a non-
metallic element that
occurs naturally in the
earth’s crust. Selenium
is an essential element
in human nutrition and
dietary deficiencies are
often reported in areas
of the world where sele-
nium levels in soils are
low, such as Europe,
China and Africa. Soils
in North America con-
tain higher levels of
selenium. Though less
common, selenium toxi-
city has been reported
in some regions of the
world, including parts 
of China and it is for
this reason that China
implemented the 
tolerance level.

Pulse Canada is
working hard to
resolve market
access issues and
trade barrier
concerns with
global trading
partners.

by Carl Potts and Jackie Blondeau

in briefMarket Access
Update from
Pulse Canada

market access



32 PulsePoint January 2007 Saskatchewan Pulse Growers

destinations. To meet Indian import require-
ments, the Canadian Food Inspection Agency
(CFIA) must analyze each shipment before 
certifying it to be free of the named pests and,
although found to be free of named pests,
endorse the phytosanitary certificate indicat-
ing that the cargo will be fumigated with 
products approved to control these pests. 

The Canadian pulse industry believes that
fumigation should not need to be undertaken 
if CFIA certifies the shipment as free from the
named pests. In addition, this fumigation
requirement presents significant challenges to
Canada, since fumigation can only be done
when temperatures are in excess of five
degrees Celsius. Due to the cool temperatures

experienced during Canadian winters, this
fumigation requirement would effectively close
half the year to exports. As an interim meas-
ure, India has agreed to allow fumigation upon
arrival in India. This current policy expires at
the end of March 2007. Pulse Canada and the
CFIA are seeking a one-year extension of this
policy to allow trade to continue, while a long-
term, lower cost solution to this issue (which
does not require fumigation) is pursued.

Algeria 
Algeria, a significant market for large Canadian
green lentils (Laird type), was Canada’s largest
lentil customer in 2005, importing more than
71,000 tonnes. Algeria is also a buyer of green
peas and kabuli chickpeas. In January 2005, the
Algerian Government rejected several ship-
ments of green lentils (2004 crop) because they
did not meet minimum quality standards estab-
lished by Algerian import regulations. Algerian
import regulations are based on the Codex
Standard for Certain Pulses – a set of interna-
tional standards for food quality and safety to
protect the health of consumers and ensure
fair practices in the international food trade.
The Algerian regulations are very general and
open to differing interpretations. They do not
make a clear distinction between grading 
factors and food safety/nutrition factors. 

Since January 2005, Pulse Canada has
worked cooperatively with the Canadian Grain
Commission (CGC) to improve the relation-
ship with the Algerian government and to gain
a better understanding of Algerian import
requirements. The ultimate goal is to harmo-
nize Algerian and Canadian regulations so that
the risk of exporting to Algeria is reduced.
Most recently, Pulse Canada and the CGC
hosted five Algerian inspectors to meet these
objectives with a special emphasis on better
defining lentil import requirements. Significant
progress was made in this regard and the CGC
will be communicating the information to
pulse growers and traders. 

Pulse Canada is also looking at options to
have the Codex Standard for Certain Pulses
amended so that misunderstandings in inter-
pretation are not experienced in the future
with Algeria or other countries that use Codex
standards.

market access

Table 1: Importance of Algeria, India and China to Canadian pulse exports

Source: Statistics Canada

Total Canadian 
Pulse Exports (Quantity MT) 2002 2003 2004 2005
Peas 791,860 1,000,101 1,545,548 2,348,727
Lentils 351,744 347,136 319,607 476,511
Chickpeas 125,161 88,335 68,198 58,577
Beans 277,820 314,611 318,282 272,147
Total Canadian 
Pulse Exports 1,546,585 1,750,183 2,251,635 3,155,962

Canadian Pulse Exports to Algeria
Peas 6,125 2,048 9,960 5,879
Lentils 48,396 50,542 33,066 71,504
Chick-Peas 1,694 3,337 5,129 1,127
Beans 6,592 880 2,917 1,856
Total exports to Algeria 62,807 56,807 51,072 80,366

Canadian Pulse Exports to India
Peas 330,452 362,655 413,946 770,416
Lentils 20,850 10,326 7,137 15,323
Chick-Peas 42,252 43,649 12,363 3,946
Beans 0 486 0 0
Total exports to India 393,554 417,116 433,446 789,685

Canadian Pulse Exports to China 
Peas 66,800 27,565 60,424 249,836
Lentils 147 6 0 684
Chick-Peas 0 0 0 254
Beans 42 1 0 112
Total exports to China 66,989 27,572 60,424 250,886

Exports to 
Algeria, India and China 523,350 501,495 544,942 1,120,937

Percentage of Total 
Canadian Pulse Exports 33.84% 28.65% 24.20% 33.52%

Carl Potts and Jackie Blondeau are Directors of Market
Development at Pulse Canada and can be reached at
204-925-4455. 



Regional Pulse 
Development
Workshops

Saskatchewan Pulse Growers and Saskatchewan Agriculture
and Food are collaborating to offer Regional Pulse
Development Workshops this winter. These meetings are 
an opportunity for producers to meet with other producers,
top pulse researchers and industry representatives.

Regional Pulse 
Development
Workshops

The program will include the following topics 
and presenters:

New Agronomy Research
Dr. Yantai Gan, Agriculture & Agri-Food Canada (SPARC),
Swift Current

New Registrations/Minor Use
Eric Johnson, Agriculture & Agri-Food Canada, Scott

New Pulse Crop Varieties
Dr. Bert Vandenberg/Dr. Tom Warkentin/Dr. Bunyamin
Tar’an, University of Saskatchewan, Saskatoon

Pulse Diseases 2007
Penny Pearse, Saskatchewan Agriculture and Food,
Regina

Market Movers and Shakers
Marlene Boersch, Mercantile Consulting Venture Inc.,
Winnipeg, MB

Your Check-Off DOLLAR$ At Work
SPG Directors and Staff

Global Drivers Impacting Saskatchewan Agriculture
Saskatchewan Agriculture and Food

Swift Current
Tuesday, January 30, 2007
9:00 AM – 3:30 PM at the Palliser Pavilion, 
Exhibition Grounds

Moose Jaw
Wednesday, January 31, 2007
9:00 AM – 3:30 PM at the Heritage Inn, 
1590 Main St N.

Weyburn
Thursday, February 1, 2007
9:00 AM – 3:30 PM at the McKenna Hall, 
317 – 3rd Street NE

Make plans to attend!
All meetings begin at 9 AM with coffee and registration.
The program will begin at 10 AM. 

Pre-register by calling the Agriculture Knowledge Centre 
at 1-866-457-2377.

Registration fee (includes lunch): $15 at the door
Payment: Cash or Cheque (payable to Saskatchewan

Pulse Growers)

Check our website www.saskpulse.com for more details!
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The Registered 
Buyers List 
is Changing
The Canada Grain Act requires some elevators and grain dealers to
have a Canadian Grain Commission (CGC) licence and post security
to cover their liabilities—what they owe—to farmers. Grain dealers and
operators of primary, terminal and process elevators in western
Canada are licensed by the CGC. Seed cleaning plants which do not
purchase grain, and feed mills don’t have to be licensed.

As of December 1, 2006 the SPG Pulse Companies List will only
include companies who are licensed and secured by the CGC (or
exempted by regulation), and who are registered to submit check-off
to SPG. The list will be available on our website (www.saskpulse.com)
under the “Buying and Selling” tab. If you do not have computer
access and would like to see a current list, please call our office at
(306) 668-5556 and we will mail or fax you a copy. Please check the
list often as it is subject to change.

The list is compiled based on the CGC’s List of Licensees but also
includes those who are exempted by regulation due to the nature of
their business. It is the responsibility of the producer to ensure the
company s/he is dealing with is reliable. For tips on how to do this,
check the CGC’s website (www.grainscanada.gc.ca) or call them at
(800) 853-6705 or (306) 780-5035 in Saskatchewan.
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Positions Filled on SPG Board
Three positions on the Saskatchewan Pulse
Growers Board of Directors have been filled
by acclamation, following the close of nomina-
tions on October 27.

The following changes will take place on
January 8, 2007. Returning to the Board are
Barbara Podhorodeski from Shipman and
Maurice Berry from Carievale. Murray Purcell
from Pike Lake joins the Board, replacing Dean
Corbett who has served two terms on the
Board.

Barbara Podhorodeski
Podhorodeski farms with
her husband Edwin north-
east of Prince Albert, near
the town of Shipman. It is
a mixed farm consisting of
a commercial cattle herd,
elk and 2,000 acres of
seeded land. Their rota-
tion consists of peas,
wheat, canola, canary-
seed, alfalfa and forages, all of which are
direct seeded.

She participated in an agricultural work
exchange program to Australia and the Republic
of Ireland and received a Degree in Agriculture
from the University of Saskatchewan (U of S).
During university, Podhorodeski worked for Dr.
Al Slinkard and conducted small plot research
for Hoechst. After completing her degree, she
worked for PFRA on their Permanent Cover
Program. She also worked at the Conservation
Learning Centre south of Prince Albert.

For nine years, Podhorodeski had the privilege
of sitting on the Board of Directors for the
Saskatchewan Canola Development
Commission. During her final year, she chaired
that Board. This marks her second term on the
SPG Board. Currently Podhorodeski sits on the
Research and Development committee, a group
she chaired this past year. Through SPG, she
also sits on the Board of the Western Grains
Research Foundation representing western
pulse growers on their Endowment Committee.

Improved communication between the Board
and it’s growers is key, she says. Grower sup-
port and direction is required. Profitability,
improvements in pest control, grain trans-
portation, the development of new and
improved pulse varieties and the development
of new domestic and international markets are
all needed.

Her father, Keith Jones, was one of the first to
grow lentils in this province and he also sat
on SPG’s first Board of Directors.

Maurice Berry
Berry farms in south-east-
ern Saskatchewan near
Carievale with his wife
Carmen and his parents.
His operation consists of
4,900 acres of crop made
up of peas, canola, barley,
wheat, pinto beans, oats,
flax and sunflowers. It
operates on a 1/3 pulse,
1/3 oilseed and 1/3 cereal
crop rotation exclusively on a direct seeded
basis.

He is a graduate of the U of S with a three-year
Diploma in Agriculture. Berry has been active
in the following farm organizations over the
years: former RM Councillor – RM of
Storthoaks #31, Past President and Member –
Redvers and District Marketing Club, Director
– South East Research Farm at Redvers,
Former Secretary – Carievale SWP committee,
Member – Redvers Veterinary Clinic Board.

Berry believes in providing the best value 
for check-off funding for pulse producers. In
his participation with SPG, he has seen the
results of the SPG investment which improves
farmers’ profitability through new and better
varieties. 

He has also seen the return on investment in
Pulse Canada which helps improve trade and
visibility of pulses on a national level. He is
one of two SPG representatives on the Pulse
Canada Board.

on point

For more information about SPG activities, please call (306) 668-5556 

or email pulse@saskpulse.com or visit our website at www.saskpulse.com.

News from 
and about
Saskatchewan
Pulse Growers
(SPG).

in brief

Podhorodeski Berry
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Hytek is looking for Feed Grains
Peas, Wheat and Barley

Please contact:
Dennis Kornelsen
Hytek Ltd.
Box 100 La Broquerie, Manitoba Canada  R0A 0W0
Office: 204-424-6009  Cell: 204-346-3109
Fax: 204-424-5177
www.hytekmb.com

High velocity air feeds the crop off the 
knife resulting in greater ground speeds 
and increased yield potential

SEE US.......

AT THE CROP 

PRODUCTION
SHOW

Wallace
Meschishnick

Clackson
Zawada

901, 119 – 4th Avenue South Saskatoon, SK  S7K 5X2  (306) 933-0004  www.wmcz.com

Innovative
Solutions



PulsePoint January 2007 37Saskatchewan Pulse Growers

RESOLUTIONS

Saskatchewan Pulse Growers
has issued a Call for

Resolutions for its Annual
General Meeting (AGM).

The meeting will be 
Monday, January 8, 2007
at 12:30 PM, Saskatoon Inn 
during Pulse Days 2007.

Resolutions must clearly note the 
person who is proposing them.

A seconder will be called for at the
Annual General Meeting.

Robert’s Rules of Order will apply.

Deadline: 4:00 PM, January 3, 2007

Resolutions should be mailed to:
Saskatchewan Pulse Growers
104 – 411 Downey Road
Saskatoon, Saskatchewan, S7N 4L8
or faxed to: (306) 668-5557
or emailed to: pulse@saskpulse.com

Resolutions must be received by 
Wednesday, January 3, 2007 at 4:00 PM

on point

For more information about SPG activities, please call 

(306) 668-5556 or email pulse@saskpulse.com 

or visit our website at www.saskpulse.com.

Murray Purcell
Purcell’s family farm incorporates three
generations of farmers including his
father, brothers, nephew and son. His
operation includes dryland and irrigat-
ed annual crops, along with a small cat-
tle operation. They have a continuous
crop operation, where they direct seed
using a four-year rotation. Crops include
red lentils, green lentils, yellow peas,
flax, canaryseed, wheat, canola, barley
and durum.

Currently he is serving as the Director for Division Five on
the Sask. Association of Rural Municipalities Board, is the
Vice-President of the Sask. Agricultural Hall of Fame Board,
Director and Executive Member on the Sask. Municipal Hail
Insurance Board, a Director on the Sask. Provincial Council
of ADD Boards, a Director on the Sask. Council for
Community Development, and a member of the University
of Saskatchewan Senate.

Purcell’s past experience includes being a Delegate and
Director for Saskatchewan Wheat Pool. He is a graduate of
the University of Saskatchewan with an Education Degree
and previously taught school for a number of years.

He believes in the importance of check-offs because they
allow farmers to invest in new variety development, which
improves the bottom line. It is also important for farmers 
to have access to markets, and to develop new markets, 
he says.

In his view, pulses can offer solutions to the aging North
American population and the subsequent stresses on our
health system. This is an opportunity for pulse growers to
support the research and market development needed to
show consumers that pulses can assist in solving poor
health due to obesity, diabetes and heart disease. 

Pinto Bean Opportunity
Saskatchewan growers – 
if you are interested in 
contract production of a
unique pinto bean variety,
please contact LES AUBIN,
WALKER SEEDS at 
306-873-3777 by January 
15, 2007.

Purcell
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At Pulse Days 2007, SPG will begin
our consultation on the Mercantile Consulting
Ventures Inc. (MCV) study on Market Risk
Management Tools for Green Lentils. 

According to MCV, “the underlying basic
problem of the green lentil market is fluctuat-
ing and confusing price signals at the grower
level resulting in a boom and bust cycle that
has increased grower and processor price risk
exponentially in an environment that offers
fewer and fewer risk management tools to
lentil growers.”

At last year’s Pulse Days, MCV reported
that there was a large variance in Canadian
growers’ and exporters’ share of the con-
sumer dollar for green lentils in both domestic
and export markets. With support from the
Federal ACAAFS program, SPG hired MCV to
do a second phase of our Gate to Plate for
Green Lentils. In the follow-up study, called
Market Risk Management Tools for Green
Lentils, MCV completed a technical market
analysis of green lentil price data, supply and
market share over time. MCV then examined
alternative marketing strategies of potential

use to the Canadian green lentil market 
system.

Canada is now the key supplier and the
price leader globally. Total green lentil supply
has been the main determinant of the grower
price. This means that as the supply increases, 
the price drops. In fact, MCV will show that
Canada has recently “pushed” lentils into mar-
kets at low prices that have not resulted in any
significant increases in our market share.
Canadian growers and processors have left
money on the table because of excess supplies.

How do we become a “price setter”
instead of a “price taker?” Marlene Boersch of
MCV will present the findings and recommen-
dations of this study at Pulse Days 2007. An
open forum “Bear Pit” discussion will follow
the presentation. See page 13 for the Pulse
Days agenda and additional information.

The SPG Board will undergo a consulta-
tive process with growers and processors
before considering its response to this report.
Positive returns to growers and processors
are the best way to sustain our green lentil
industry.

EXECUTIVE DIRECTOR

Garth Patterson

DIRECTOR OF OPERATIONS

Joelle Harris

DIRECTOR OF RESEARCH

Dr. Kofi Agblor

COMMERCIAL MANAGER

Allison Krahn

COMMUNICATIONS MANAGER

Erin Athmer
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COORDINATOR

Amanda Olekson
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Susan Fjeldstrom
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Shelly Weber

CONTACT US

104 - 411 Downey Road

Saskatoon, SK  S7N 4L8

Tel (306) 668-5556

Fax (306) 668-5557

pulse@saskpulse.com

www.saskpulse.com

the team

closing thoughts

Garth Patterson
Executive Director

Learning from the 
Low Price Experience 
in Green Lentils

Canadian large green lentil production and price, 1998 – 2006

Source: MCV



Don’t just inoculate. 
Nodulate.

Nodulator® fixes nitrogen effectively while offering 

you a better return on your inoculant investment. 

That means you get reliable quality and better value 

while maximizing your pea and lentil yield potential.

Ask your retailer for Nodulator, now in liquid, peat 

and granular formulations. And this year, don’t just 

inoculate. Nodulate.

Becker Underwood  3835 Thatcher Avenue, Saskatoon, Saskatchewan S7R 1A3
Tel: (306) 373-3060          www.beckerunderwood.com          www.nodulator.com

® NODULATOR is a registered trademark of Becker Underwood Inc.
TM “Performance you can count on” is a trademark of Becker Underwood Inc.

Performance you can count on™



Next Generation

Smart Farmers Read the Fine Print
*On average, Next Generation TagTeam inoculants for pea and lentil outperformed competitor, single-action (nitrogen fixing only) inoculants by 12% in inoculant responsive small plot sites. That’s an average of 5 bushels per acre, and a net return, after the cost of the 

inoculants are removed from the returns, of $11.24/acre based on five year average commodity prices (2001-2005). ®TagTeam is a registered trademark of Philom Bios Inc. ©2006 Philom Bios Inc. All rights reserved. 3286 10.06

Next Generation TagTeam inoculant brings a patent pending new strain of rhizobia and 

formulation improvements to the market. Next Generation TagTeam sets a new standard in 

value and performance for pea and lentil inoculants. Talk to your retailer about taking the 

TagTeam Value Challenge and experience the value of Next Generation TagTeam on your 

farm in 2007.

www.philombios.com
1-888-744-5662

Take the Value Challenge

TagTeam
Next Generation
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