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I am pleased to report that almost
90% of pulse producers believe that the
Saskatchewan Pulse Growers (SPG) is helping
to build a prosperous pulse industry in
Saskatchewan. Producers also agreed that we
are expanding markets and promoting the
consumption of Saskatchewan grown pulses,
and that we are providing production and
marketing information. This is according to a
survey recently conducted on behalf of SPG. 

In January and February 2008, Insightrix
Research Services surveyed 800 pulse grow-
ers in Saskatchewan to measure awareness
levels and satisfaction of SPG’s key program
areas. Thank you to all of the producers that
took part in our benchmarking survey.

The survey results provided us with infor-
mation about producer expectations and
measured the level of awareness about our
programs and services. Overall, according to
the survey, you have a favourable opinion of
the Saskatchewan Pulse Growers organization
and 85% of the producers surveyed believe
they receive value for the mandatory, non-
refundable check-off. However, you would like
even better value for your check-off dollars by
receiving more information about marketing
and pricing. We are responding by expanding
the Green Lentil Market Report in July to
include red lentils, with additional crops to
follow later this year. We also learned that you
are interested in receiving more information
about the activities and projects that SPG staff
are working on. Future issues of PulsePoint
will provide these types of updates. 

You indicated that our pulse breeding
agreement with the Crop Development Centre
(CDC) at the University of Saskatchewan is
very important to you. We believe this is our
most strategic investment and we plan to 
continue supporting this successful initiative.
Research funding is a strong priority for SPG

and you have confirmed your support for 
our research program in the survey. It is clear
that disease management, higher yields and
weed control are a high research priority 
for growers. Starting in October, we will be
featuring a new section in PulsePoint that 
will list highlights of SPG funded research
projects to keep producers better informed
about the projects we are funding.

The survey asked about the importance
of having a licensing and security system 
in place for pulse buyers – 95% of the 
producers surveyed believe it is important
that buyers are licensed by the Canadian
Grain Commission (CGC), and 98% said it is
important to have third party security to 
pay producers if a company defaults on their
payment to producers. We are cooperating
with the pulse trade and other pulse producer
organizations to review our options should
Bill C-39 become law. 

Thank you once again for participating 
in our survey. To review additional survey
results, please see page 21. This information
will help the SPG Board and staff to better
understand your priorities, help improve 
our programming, and provide you with 
more value for your check-off dollars. It is
important for the Board to hear from you. 
If you do have any feedback or questions,
please feel free to contact myself or any of
your Board members.

Finally, as we get back into the fields, I
wish all of you a successful production and
marketing season. 

Maurice Berry
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Scouting, Spraying, Storage
In this issue we focus on key agronomic management practices that
will help to protect your crop investments. We have included
“Scouting, Spraying and Storage Tips,” plus information on applica-
tion technology and using double nozzles. Practices such as this will
help to improve the bottom line and ensure a maximum return.

Also in this issue, you will find an article from the Canadian Grain
Commission on managing your risk as we come into a period where
grain prices are high.

Finally, we profile Habeeb Salloum, a Canadian author who grew up
in Saskatchewan and wrote the book Arab Cooking on a Saskatchewan Homestead. Habeeb
and other local food experts share with us their favourite recipes in the “Celebrity Chefs”
column which features foods grown right here in Saskatchewan. 

All the best this production and marketing season!

For more information about the
Saskatchewan Pulse Growers,
please visit our website at
www.saskpulse.com
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For producers who seed pulse
crops perhaps some of the most important
agronomic principles to follow are related to
field scouting, weed control and storage.
Disease remains a dominant factor in pulse
crop production so field scouting and recogni-
tion of disease symptoms is important. 

Field Observations
Design your scouting routine around your
expertise – recall crop, input, and pest history
in each field. Investigate potential hot spots
(e.g. headlands) and then search the field in a
tear drop or W shaped path, visiting five sites
if less than 100 acres, and ten sites if more
than 100 acres. Note any damaged patterns in
the field and remember that uniform patterns
may suggest non-living factors, such as chemi-
cal damage and random patterns may indicate
living factors, such as disease. For example, in
chickpea fields, quickly spreading ascochyta
causes circular patches of dead and dying
plants.

Signs and Symptoms of Disease
Know what you are looking for. Signs of dis-
ease include structures associated with
pathogens. Symptoms are detectable changes
in plants as a result of infection. For example,
symptoms of ascochyta on chickpea are tiny
light to dark brown spots expanding into
lesions with distinct margins on lower leaves

and progressing upwards on the plant. Signs
of ascochyta are black fruiting bodies (pycni-
dia) within the lesions, which produce spores
that cause additional infections throughout
the season. If you are unsure, take a photo or
collect a sample and consult an agronomist.
Also be aware of situations that favour disease.
For example, chickpeas should be scouted
every 3 –7 days, starting at the seedling stage.
Warm temperatures (20–25°C) and wet weath-
er favour ascochyta.

Disease Control
Fungicide applications should be considered
according to crop stage, disease levels, envi-
ronmental conditions, and economic thresh-
olds. To be most effective, fungicides should
be timed prior to rainfall when disease is pres-
ent. Multiple applications are often required
for ascochyta of chickpea, and therefore
appropriate fungicide resistance management
strategies must be considered. 

Weed Control and Desiccation
Keeping weeds under control early in the sea-
son will produce higher yields and reduce con-
tamination of the harvested product. Selection
and timing of spraying is important to deal
with the specific kinds of weeds in your field. 

There is a growing majority of growers who
choose to apply desiccants or pre-harvest
weed control products to hasten the time to

Key crop
manage ment
practices can
help you get the
most from your
investment.

by Dale Risula and Faye Dokken

in briefScouting,
Spraying and
Storage Tips

protecting your investment

Resources

Visit the Saskatchewan
Agriculture website 
for information all on
crop types at 
www.agriculture.gov.sk.ca/
crops.

Diseases of Field Crops
in Canada – Bailey et
al., 2003 edition or
another field guide for
more information on 
disease symptoms of
pulse crops.

Consult the 2008 Guide
to Crop Protection. This
publication is available
from the Saskatchewan
Ministry of Agriculture 
or you may access it
electronically on the
Saskatchewan
Agriculture website at:
www.agriculture.gov.sk.ca/
Guide_to_Crop_Protection.
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harvest their pulse crops. This method allows
growers to reduce problems associated with
perennial weeds, control unwanted crop
growth, and enable them to straight cut their
crop reducing problems like earth tag. The
choice for chemical is limited: glyphosate,
Liberty, and Reglone. Not all of these products
are registered for pre-harvest applications on
all crop species. Check the labels first before
purchasing any product.

Harvest and Storage
Pea and lentil crops are often the first crops
to be planted and therefore, they are usually
the first crops to be harvested in fall.
Unfavourable weather conditions in the fall
can adversely affect the quality of pulse 
crops and subsequently reduce their value.
Green lentil for instance, is subject to oxida-
tion when swathed during very high tempera-
tures. Seeds in the top portion of the swath
can become discoloured quickly, especially
when temperatures soar above 35°C. These
seeds get mixed in with the rest of the lentils
during combining, thus reducing the quality 
of the sample. Green lentils can oxidize within
a few days when subjected to temperatures
above 30°C. 

In the bin, lentils should be aerated to
reduce the temperature as much as possible
immediately after being harvested. Lentils
stored at 15°C or cooler and dried to less than

14 per cent moisture content will store safely
for prolonged periods of time. Seed cooled to
10°C will store well for even longer terms. Red
lentils should be dried to 13 per cent moisture
content to facilitate the requirements of the
splitting industry.

Green pea is subject to bleaching when
rained on and then exposed to intense sun-
light. If temperatures remain high during har-
vest, yellow pea may retain its green color.

Because chickpea and field pea are large
seeds, they require more time for moisture to
equalize within the seed compared to wheat
or canola. During this time, the seed respires
and moisture and heat are released to the sur-
rounding atmosphere. If the moisture and heat
are not dealt with using aeration fans, the
enclosed environment may be unsuitable for
any significant storage time.

Monitoring stored grain during and after
harvest is imperative in order to stop the
potential degradation that could occur.
Properly powered aeration systems should 
be used to cool and/or dry the grain to 
industry standards. The recommended
requirement for aeration drying of a pulse
crop is about one to two cubic feet of air per
minute, per bushel, or about 2,000 to 4,000
cubic feet per minute for a 2,000-bushel bin. 
A table outlining proper storage parameters is
on the Saskatchewan Pulse Growers website at:
www.saskpulse.com/media/pdfs/ppm-general-production.pdf. 

Just as important, overly dry pulses are
subject to breakage, which can also reduce
the quality of the stored product. Breakage is
even more pronounced when temperatures
drop below minus 20°C. 

In a season with cool, rainy conditions,
pulses are subject to deterioration if left in the
field too long. Here the problem is not so much
with high heat, but with excess moisture. Grain
driers or aeration systems with supplemental
heat may be necessary to dry the grain to an
acceptable level. Drying with temperatures
exceeding 45°C can destroy germination quali-
ties of pulse grains. The sample should not be
dried more than four to five percentage points
per pass through the drier. Additionally, the
product should be allowed to temper in an
aeration bin between passes.

Dale Risula is the new Provincial Specialist for Special
Crops with Saskatchewan Agriculture and Faye Dokken
is the Provincial Specialist, Plant Disease with
Saskatchewan Agriculture. Both are based in Regina, SK.

protecting your investment

Early leaflet lesions 
on chickpea plants are
a sign of ascochyta
blight. 

PHOTO COURTESY OF THE SASKATCHEWAN MINISTRY OF AGRICULTURE
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Judy McKell, Executive Manager
of the Indian Head Agricultural Research
Foundation (IHARF), recently completed a
three-year research project funded by the
Saskatchewan Pulse Growers (SPG) that
looked at the contribution of grain legumes to
nitrous oxide emissions. The project used the
Field Pea Management Study (FPMS) that was
initiated ten years ago at the Indian Head
Research Farm.

The soil used for the study was from the
thin-black soil zone. The study found that the
level of soil organic carbon in the top 15cm
was higher on all treatments in 2005 than in
1994. The SOC gains were highest on plots
cropped continuously to field pea. 

The treatments consisted of different fre-
quencies of field pea using a no-till system.
Three rotations were applied – continuous
pea, wheat-pea, and wheat-wheat-pea. All
three phases were present each year and all
wheat crops received recommended rates of
nitrogen and phosphorus fertilizers. Each
phase of the rotations were measured weekly
for nitrous oxide emissions from spring thaw
until fall freeze, with measurements increasing
to twice a week from seeding to harvest.

Dr. Reynald Lemke, a Research Scientist
with Agriculture and Agri-Food Canada
(AAFC), was a Scientific Advisor on the proj-
ect. At Pulse Days 2008, he noted, “This is of
considerable interest since estimated straw
and root carbon contributions were actually
lowest on the continuous cropping to field pea
treatment. If field pea residues are stabilized
into SOC with the same efficiency as wheat
residues, then the lower carbon inputs on the
continuous pea treatment should have trans-
lated into a smaller change in SOC relative to
other treatments.” 

However, the increase could be explained
by establishing how close the soil is to its sat-
uration point (the point at which no further
carbon can be absorbed in the soil). In 1994,
the soil sampled was at its lowest SOC level
and there was a large amount of potential for
SOC increase with the continuous pea treat-
ment. Had the soil been at a mid-point for sat-
uration, the potential for increase may have
been affected. As a result, the greater change
in SOC status for plots continuously cropped
to field pea may be more related to the satura-
tion point than to the continuous rotation. 

Dr. Lemke is cautious when he concludes
“At this point, the lower residue carbon inputs
on the continuous pea treatment did not
appear to have had a negative impact on SOC.
Further, whatever the reason for the change,
net soil-emitted carbon dioxide emissions
were lowest from this treatment.” Throughout
the study, researchers found nitrous oxide
emissions to be consistently low, with estimat-
ed cumulative annual losses in the first two
complete cycles of the rotations ranging
between 0.1 and 0.7 kg of nitrogen per
hectare. Overall, the researchers found that
nitrous oxide emissions tended to decrease 
as field pea frequency increased.

The study concluded that based on the
two factors previously mentioned, increased
SOC means carbon dioxide and nitrous oxide
emissions tended to decrease as field pea 
frequency increased. The researchers believe
field peas had a beneficial influence on the
sustainability of cropping systems at this 
location.

Researchers
found that
nitrous oxide
emissions
decreased 
as field pea 
frequency 
was increased.

in brief

by Rachel Kehrig
spotlight on research

Field Peas 
are a Benefit to
Cropping Systems

Rachel Kehrig is the Communications Officer at
Saskatchewan Pulse Growers. She can be reached at
306-668-9988 or rkehrig@saskpulse.com. 

Dr. Reynald Lemke 
discussing soil organic
carbon and soil health
at Pulse Days 2008.

PHOTO BY GEOFF HOWE
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Hytek is buying Feed Grains,
Peas, Wheat and Barley

Please contact:
Dennis Kornelsen
Hytek Ltd.
Box 100 La Broquerie, Manitoba Canada  R0A 0W0
Office: 204-424-6009  Cell: 204-346-3109
Fax: 204-424-5177
www.hytekmb.com

Wallace
Meschishnick
Clackson
Zawada

901, 119 – 4th Avenue South Saskatoon, SK  S7K 5X2  (306) 933-0004  www.wmcz.com

Innovative
Solutions
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Today there is a media buzz around
eating locally and the 100-mile radius diet, but
84-year-old Habeeb Salloum and his parents
lived the trend over eight decades ago on the
barren, dust-swept Saskatchewan prairies. 

In the midst of the dirty thirties when
depression, drought and hunger forced fami-
lies to flee their newly acquired and prized
homesteads, he and his Syrian-born parents
persevered on their parched piece of prairie
near Val Marie, SK.

Salloum says it was partly because they
were too poor to go anywhere and partly
because the prairie soil resembled the desert
land they left for a new life in Canada in the
twenties.

“My parents were peasants in the old coun-
try so they knew how to grow things in dry soil
when other immigrants had no idea,” Salloum
explains from his home in Toronto, ON.

Even though Salloum and most of his sib-
lings left the prairies, he vividly remembers his
childhood during the height of the drought.

“We lived in poverty, but we ate well,” he
says with pride. 

The family survived the worst years on a
diet of chicken, some rabbit, a couple of cows
and a staple of chickpeas and lentils. His
mother prepared the traditional Arab food in
numerous ways.

“My parents brought some seed with
them and they got some from the storekeeper
in a nearby town, a relative who had arrived
some years before,” recalls Salloum.

“I was eight or nine and my mother would
weed the garden and my brother and I would
bring pails of water from the nearby well to
water the garden by hand. As children, we did-
n’t know we were eating well, but my parents
didn’t know any other food.”

Salloum shares some of his
favourite recipes interspersed
with a vivid account of what it
was like to be one of few Arab
immigrants to the prairies in
Arab Cooking on a
Saskatchewan Homestead. The
educational cookbook won sil-
ver at the Cuisine Canada 2006
Culinary Book Awards. 

“A pound of lentils has the same protein
as a pound of meat and the body absorbs it
way quicker,” he states. “My mother would
make us food to take to school and we would
never eat it in front of anybody else. We’d go
and hide in the trees behind the school to eat
because it was so different and everyone
would say, ‘what are you eating?’”

“The Arabs had a real inferiority complex,”
he continues. “We couldn’t speak the language
and my mother was educated in a Russian
school so she grew up thinking that Europeans
were superior. Unlike the Ukrainian immi-
grants who had more self-confidence, the
Arabs just wanted to fit in and assimilate.”

Today, Salloum has much pride in his 
heritage. He also takes great pleasure in
watching others discover the health benefits
and versatility of pulses. 

“I can’t believe in my lifetime, that
Saskatchewan is the largest exporter of lentils
in the world. There’s hundreds of ways to
cook chickpeas and lentils. If you don’t like
them one way, try them another,” he insists.

“I’ve created over 300 recipes. We had
nothing in those days, but we had the best
food in the world.”

Growing up 
on the prairies
during the
Depression,
Habeeb Salloum
lived in poverty,
but his family
always ate well.

by Myrna Stark Leader

in briefEating Well 
on a Saskatchewan
Homestead

pulse profile

Myrna Stark Leader is a freelance writer based in
Regina, SK.

Habeeb Salloum’s 
recollection/recipe
book was published by
the Canadian Plains
Research Center at the
University of Regina.

PHOTO BY MYRNA STARK LEADER

Arab Cooking

Turn to page 15 for 
one of Habeeb’s
favourite recipes 
from Arab Cooking 
on a Saskatchewan
Homestead, which is
being featured in this
month’s Celebrity 
Chefs column.
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There seems to be a lot of discussion
about new nozzle types lately, and one of the
most interesting topics is the so-called double
nozzle. Double nozzles have two fans – one
pointed forward and the other backward.
They are available from a number of manufac-
turers (Table 1) with the promise of improved
pesticide performance. 

The theory behind these double nozzle
sprays is that angled droplet trajectories are
more likely to be retained on vertical surfaces,
or at least provide more angles of incidence
on a complex canopy, resulting in greater
overall retention and penetration. The best
example is for fusarium head blight in wheat

where the fungicide must cover all sides of a
wheat head for best effect. In this case, use of
double nozzles nearly doubled spray retention
on wheat heads, with most of the gains from
the rear-facing nozzle (Wolf et al., 2004). In
dense canopies, the benefits are a bit more
elusive. For example, double nozzles caused
no significant increases in deposition on
chickpea canopies (Cho et al., 2008), and a
study in soybeans showed lower canopy 
penetration with double nozzles (Wolf and
Daggupati, 2006). 

The explanation requires a review of
where droplets tend to go after they leave 
a nozzle. First, remember that all nozzles 

Table 1: Double nozzles are available from a number of manufacturers.

Manufacturer Nozzle Description

Spraying Systems TwinJet, TwinJet DG 60º separation, conventional and pre-orifice flat fan
(www.teejet.com) Turbo TwinJet 60º separation wide angle pre-orifice flat fan

Turbo TeeJet Duo Adapter allows for range of separation angles depending on nozzle choice

Lechler IDKT 60º separation, air-induced flat fan
(www.lechler-agri.com) DF 60º separation, conventional flat fan

TwinSpray Cap Nozzle cap that accommodates most flat fan tips, 60º separation

Agrotop TurboDrop Hi Speed Front 10º, back 50º air-induced flat fan
(www.turbodrop.com)

Hypro TwinCap Nozzle cap that accommodates most flat fan tips, 60º separation
(www.hypropumps.com)

Albuz AVI Twin 60º separation, air-induced flat fan
(www.albuz.biz)

With all the 
discussion
around double
nozzles, it is
still important
to focus on
proper timing
and appropriate
water volume.

by Tom Wolf

in brief Double
Nozzles
What’s all the Buzz About?

application technology
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produce a wide variety of droplet sizes 
ranging in diameter from 5 µm to 1000 µm.
The majority of the spray’s droplets are less
than 100 µm in diameter, but that size fraction
only accounts for about 2 per cent (low drift
nozzles) to 20 per cent (conventional nozzles)
of the spray’s volume. This aspect is impor-
tant because droplet movement depends
mostly on size. Large droplets move faster
and thus have more energy, moving mainly
under the influence of their inertia and gravi-
ty. Small droplets have less energy, slow down
very rapidly due to drag, and tend to move
with local air movements. This means that if 
a spray is pointed forward, by the time it
reaches the canopy, the majority of droplets
(the small ones) will be moving in the direc-
tion the wind blows, not the direction the 
nozzle was pointed. Only the few larger
droplets will actually be moving forward. 

This loss of direction can be minimized in
two ways: (a) moving the nozzle closer to the
canopy, and (b) increasing the proportion of
the spray volume in larger droplets. 

What does this all mean in practice? Let
us assume you currently use a single flat fan
nozzle and you decide to try a double nozzle
setup – an 8004 nozzle is replaced with two
8002 nozzles in a twincap. What can be expect-
ed to change? The first change is that the aver-
age droplet size will be smaller because small-
er flow rate nozzles produce finer sprays. This
adds to drift potential, but also provides more
droplets for coverage (if they do not drift away
or evaporate first). The second change is that
the potential for plugged nozzles increases due
to the smaller nozzle size. 

The benefit of angling the sprays will
depend on what the target is. Small droplets
tend to target small objects, such as petioles
and cotyledons. They are also preferred by
vertical objects such as stems, but do poorly
with larger objects such as true leaves. The
angling of the spray will add very little to this
new pattern of deposition, and therefore the
same results could be achieved simply by
choosing a finer spray from a single nozzle by
elevating the pressure. 

Now let us assume that you change a sin-
gle conventional nozzle to a double nozzle fit-
ted with coarser, low-drift tips. The average
droplet size increases, and drift potential goes
down. A large proportion of the spray will be
moving in the direction of the nozzles when it
hits the canopy. Anything in the way of the

new trajectory is targeted, with an emphasis
on large, exposed vertical objects in the upper
canopy. Lower canopy penetration will not be
improved because the angled sprays are
already captured in the upper canopy. 

Finally, let us explore a third scenario. 
You are already using a low-drift nozzle and
are concerned that there are not enough
droplets to provide coverage for fungicides.
You decide to use two smaller low-drift 
nozzles in a twincap to double the droplet
numbers. This approach has merit, but only 
if the two replacement nozzles actually 
produce a finer spray than the single nozzle
you are replacing. This is not always true 
for air-induced sprays. If the droplet size is
unchanged, the coverage stays the same
because the total volume of spray is still the
same and so is the droplet size spectrum,
resulting in the same number of droplets. 
If the spray becomes finer, coverage will
somewhat improve.

Despite all the effort, improvements in
pesticide performance with double nozzles is
not guaranteed. Herbicide research conducted
at Agriculture and Agri-Food Canada (AAFC)
has not shown a consistent or large increase
in performance. There were no significant 
differences 80 per cent of the time and when
there were, the improvements were minimal. 
It may be more worthwhile to focus on other
aspects first, such as proper timing of the
spray, and the use of the appropriate water
volume for the product and canopy condi-
tions. Those adjustments are more likely to
improve pest control and increase yield.

Pesticide 
Waste Disposal

What are you doing with
your leftover pesticide mix
from the sprayer tank?
How do you deal with
spills during mixing and
loading? Improper dispos-
al can contaminate wet-
lands, ponds, waterways
or drinking water wells.

One potential decontami-
nation technique is the
biobed. It is a pit measur-
ing 1m deep, filled with a
composted mixture of top-
soil, compost, and straw
mixed in volumetric pro-
portion of 1:1:2. Biobeds
are usually covered with a
grass layer to maintain
appropriate moisture and
temperatures for micro-
bial activity, and a steel
grid to support machinery.
The organic matter in the
mix binds pesticide, and
microbial activity breaks it
down. Biobeds can effec-
tively retain and degrade
pesticides to a reduction
rate of 10,000 to
1,000,000.

For more information
about biobeds, please
contact Dr. Tom Wolf. 

Source: Tom Wolf. Agriculture
and Agri-Food Canada. 

Turbo TeeJet Duo body
fitted with two nozzles
is one of several ways
to make a double spray.

PHOTO BY HELMUT SPIESER, RIDGETOWN COLLEGE

Dr. Tom Wolf is a Research Scientist at the Saskatoon
Research Centre with Agriculture and Agri-Food Canada.
Tom can be reached at WolfT@agr.gc.ca.

application technology
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In today’s promising grain market,
it may seem that a producer’s risk of not get-
ting paid for delivered grain is low. But actual-
ly, the opposite may be true. 

In a period of volatile prices, buyers may
not be able to honour their commitments,
which increases a producer’s risk of not being
paid full value for their delivered grain. While
there is no immediate cause for concern,
there are steps producers can take to manage
their risk of non-payment. Under the Canada
Grain Act, there is recourse when producers
do not get paid for the grain they sell.

Under the Canada Grain Act, companies
dealing with or handling any of the 21 grains
listed in the Act must be licensed or declared
exempt by the Canadian Grain Commission
(CGC). Companies that require a licence but
operate without one, face fines and possible
closure. The 21 grains covered by the Act are
barley, beans, buckwheat, canola, chickpeas,
corn, faba beans, flaxseed, lentils, mixed grain,
mustard seed, oats, peas, rapeseed, rye, saf-
flower seed, solin, soybeans, sunflower seed,
triticale and wheat.

In Western Canada, the CGC licenses grain
dealers and primary, process and terminal ele-
vators. In Eastern Canada, the CGC licenses
transfer elevators. All licensed companies are
required by law to post security to the CGC to

cover unpaid purchases from western grain
producers. If a company is unable or unwilling
to pay a producer, the CGC can investigate,
and if appropriate, pay the producer from the
security. Settlements can take six months or
longer, coverage could be limited, and there
are rules that producers must follow to be 
eligible for compensation.

The first step to managing risk of non-
payment is to make sure the grain company
is licensed by the CGC before doing business
with them. If the company is not licensed, 
you will not be eligible for any protection 
provided under the Canada Grain Act. An 
unlicensed company may offer you a slightly
higher price for your products but if they go
out of business you will have no protection.
To find out if a company is licensed, contact
the CGC or visit our website for an up-to-date
list of licensees.

Next, determine if the grain company 
is a high risk. Ask the company about their
security amount tendered to the CGC, their
level of producer liabilities, and to provide
you with credit references you can check. 
Ask other producers about their experiences
with this company and conduct a commercial
credit check on the Internet through agencies
like Equifax Inc. at www.equifax.ca or Dun &
Bradstreet Canada at www.dnb.ca. Under 

Payment protec-
tion is available
to producers
under the
Canada Grain
Act.

by Catherine Jaworski

in brief Manage Your 

Risk
When Grain Prices Are High

managing risk
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privacy legislation, the CGC cannot provide
you with this information, but you can conduct
your own due diligence.

Always document the grain transaction.
Make sure you understand and sign the con-
tracts you have with grain companies. When
you deliver, always obtain a receipt that iden-
tifies the grain, grade, weight, price and date
of delivery. Should you have to make a claim
for non-payment, a scale ticket is not sufficient;
you will need one of the following:

• Combined primary elevator receipt 
• Primary elevator receipt 
• Interim primary elevator receipt 
• Special bin primary elevator receipt 
• Grain receipt 
• Cash purchase ticket 

It may seem simple, but the easiest way to
manage risk is to get paid when you deliver.
If you do not get paid immediately, or if you
defer payment for tax reasons, you are
increasing your risk of not getting paid. When
you do not get paid immediately, what you are
really doing is lending your money or your
grain to the grain company. If a grain company
advises you they will not be able to pay you
immediately, consider your risks before
choosing to deal with that company.

Another way to manage your risk is to
determine an amount that you will allow to
remain with a grain company unpaid, and do
not deliver additional grain until you
receive payment.

Cash your cheques immediately. Again, if
you do not, you are lending your money or
your grain to the grain company and increas-
ing your risk of not being paid in full.

Lastly, if you experience payment delays,
contact the CGC immediately. The sooner the
CGC is notified, the sooner we can begin to
help. Although it does not happen often, there
have been times when producers did not get
paid for deliveries to grain companies. It is
more difficult for the CGC to ensure adequate
security is in place when prices are rising so
quickly. The CGC continually monitors securi-
ty in relation to amounts owed to producers
and calls for increases when necessary.

If you find yourself in a situation where
you are not getting paid, there is recourse
though the Canada Grain Act. The Act pro-
vides security protection for up to 90 days
from the delivery date. If you are not paid

within 90 days, you have the right to make a
claim against security. If you wait longer than
90 days to exchange your elevator or grain
receipt for a cash purchase ticket or cheque,
you are not covered.

Payment is limited to the amount of secu-
rity posted by the licensee, so you are not
guaranteed full payment. For example, if the
amount of security available is sufficient to
pay 80 per cent of eligible claims, individual
claimants would receive only 80 per cent of
what they are owed. It is important to also
note that grain delivered for storage in a con-
dominium-designated area of a facility is not
covered by the Canada Grain Act.

Once you receive a cash purchase ticket
or cheque (including deferred payments), you
are covered by the licensee’s security for
either 30 days from the date it is issued, or for
90 days from the date you delivered the grain –
whichever is less.

When a licensee is slow to pay or refuses
to pay for your grain, or the financial institu-
tion denies payment on your cash purchase
ticket or cheque, you have 30 days to notify
the CGC in writing.

If you have questions about the payment
protection available under the Canada Grain
Act, contact the CGC:
Producer information line:

1-800-853-6705 (toll-free)
CGC licensing unit: 204-983-3309
TTY: 1-866-317-4289 (toll-free)
Email: contact@grainscanada.gc.ca
Website: www.grainscanada.gc.ca

Catherine Jaworski is the Manager of Policy, Planning
and Producer Protection with the Canadian Grain
Commission in Winnipeg, MB.

managing risk

A truck delivering grain
to an elevator.

PHOTO COURTESY OF THE CANADIAN GRAIN COMISSION® 2008
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Your transportation link to world markets

2020 Winston Park Drive  Suite 300
Oakville, Ontario  L6H 6X7  Canada

Telephone: (905) 829-5829 Fax: (905) 829-5219
Toll Free: (800) 561-8238 Email: cft@cftcorp.com

www.cftcorp.com

Roy Legumex now in Regina: 306-586-8955

• Yellow and Green Peas
• Lentils (all types)
• Chickpeas (all types)
• Beans (all types)
• Canaryseed
• Sunflowers
• Flax
• Millet

Buyers and Processors of:

Please call or visit our website for pricing 
and delivery information

www.legumex.com
250 Caron Street (Box 40), St. Jean, MB  R0G 2B0

1-800-785-7857 (toll free)

Since 1948 

SASKATOON
Ph: (306) 657-3455  Fax: (306) 657-3450

Email: heidi@westerngrain.com

NORTH BATTLEFORD
Ph: (306) 445-4022  Fax: (306) 445-4033

Email: vicki@westerngrain.com

Thank You!
– The Dutton family

and our amazing staff

From your field to the world grain markets, 
Western Grain thrives on finding the best 

places in the world to sell your commodities. 

Because we are growers too, we know how 
important the best markets in the world are 

to you, your family, and your farm.

PEAS • CHICKPEAS • LENTILS • CANARY SEED • MUSTARD • FEED GRAINS • FLAX

Trade Ltd.
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From our
kitchen to 
yours, celebrity
chefs share 
their favourite
pulse recipes.

in briefCelebrity
Chefs
Eating Foods 
Produced Close to Home

tasty recipes

Vegetarian Lentil Delight 
Mujaddara
Habeeb Salloum

1 cup (250 mL) red lentils, rinsed
5 cups (1250 mL) water
1⁄4 cup (50 mL) burghul or rice, 

rinsed
6 tbsp. (90 mL) butter
3 medium onions, chopped
1 tsp. (5 mL) salt
1⁄2 tsp. (2 mL) pepper
1⁄2 tsp. (2 mL) cumin
1⁄4 tsp. (1 mL) chili powder

Place lentils and water in a saucepan and bring to a
boil. Cover, and cook over medium heat for 15 min-
utes or until lentils are half-cooked. Add burghul or
rice, and bring to a boil. Reduce heat to low, cover
and cook for another 20 minutes or until both lentils
and burghul or rice are tender but still intact and
slightly firm. Stir occasionally and add more water if
necessary. 

In the meantime, melt butter in a frying pan and
sauté onions until they turn golden brown. Stir fry-
ing pan contents and remaining ingredients into
saucepan, then stir and cook for a further 3 min-
utes. Serve hot. Makes 4 to 6 servings. 

Comments from Habeeb: This is one of my favourite
recipes. It is best eaten with tarty pickles and freshly
baked Arab bread (pita) on the side. Mujaddara, as
the Arabs believe, was suspected to be the dish for
which Esau sold his birthright in the Bible.

Smokey Chipotle Hummus
CJ Katz

1 15 oz. (450 mL) can chickpeas,
drained

1⁄4 – 1⁄3 cup (70 mL) tahini paste
Juice of 1 lemon
2 tbsp. (30 mL) olive oil
1 chipotle pepper with adobo sauce*
1 large clove garlic, minced
1 tsp. (5 mL) ground cumin
1⁄3 cup (75 mL) chopped fresh cilantro
1 roasted red pepper, peeled, seeded and diced

In blender, combine chickpeas, tahini paste, lemon
juice, olive oil, chipotle pepper, minced garlic, and
cumin. Blend to a smooth paste, adding small
amounts of water as necessary. Taste and adjust
seasonings. Transfer to bowl and stir in cilantro and
roasted red pepper.

* You can also use Chipotle Tabasco or 1 jalapeno
pepper with 1⁄4 – 1⁄2 tsp. (1– 2 mL) smoked paprika.

Comments from CJ: This is probably the BEST 
hummus ever and it truly shows off Saskatchewan
grown chickpeas. There’s something about the 
marriage of the hearty flavour of chickpeas with 
the smoky flavour that people really love. Serve it
with fresh pita bread.

Corn and Bean Salad
Amy Jo Ehman

1 15 oz. (450 mL) can mixed 
beans (such as Unico 
Bean Medley)

1 1⁄2 cups (375 mL) kernel corn 
1⁄4 cup (50 mL) red onion, finely diced
2 tbsp. (30 mL) olive or canola oil
2 tsp. (10 mL) lemon juice
1 tsp. (5 mL) each dried sage and thyme
Chopped fresh garden chives (opt.) 

Mix everything in a bowl. This salad is best made
ahead and allowed to marinate a few hours. In
summer, use corn freshly cut off the cob and
steamed until cooked. Fresh herbs can be substi-
tuted at a ratio of 1 tbsp. (15 mL) fresh herb per 
1 tsp. (5 mL) dried herb. When red peppers
arrive at the Saskatoon Farmers’ Market, I also 
add 1⁄4 cup (50 mL) of finely diced red pepper for
flavour and colour.

Comments from Amy Jo: This salad is tasty whether
it’s made just before dinner, or better yet, several
hours before dinner. I always have canned beans
and corn on hand, so it’s quick and easy for a last
minute barbeque or a potluck. It’s a delicious way
to eat healthy, Saskatchewan grown beans.

Would you like to add more pulses into your meal plans? Sign up NOW to receive our weekly 
pulse recipe. Just email us at rkehrig@saskpulse.com and indicate that you would like to be added
to our new Weekly Recipe Email List.

The Celebrity Chefs column is designed to excite your taste buds and provide new ideas on how you can include pulses in
your family meals. In this issue, we feature food experts who promote the benefits of eating locally and experiencing the
taste of Saskatchewan grown food.

Habeeb Salloum, Canadian writer and author of the recollection/recipe book Arab Cooking on a Saskatchewan
Homestead, profiled on page 9, shares with us Mujaddara, one of his favourite traditional recipes from his book. CJ Katz,
publisher and editor of Savour Life magazine (www.savourlife.ca) spices things up with a quick and easy Smokey Chipotle
Hummus recipe for your next patio party. Finally, we have a perfect summer dish from freelance writer Amy Jo Ehman who
provides us with her Corn and Bean Salad recipe that is ideal for your next barbecue. 

Try all three and let us know which one your family likes best. If you have a favourite pulse recipe to share with our
readers, email it to pulse@saskpulse.com or fax it to 306-668-5557, along with your contact information. Happy Cooking!
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Pulse Companies List
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The Canada Grain Act requires some elevators and grain dealers to have a Canadian Grain Commission (CGC) license and post security to
cover their liabilities – what they owe to farmers. Grain dealers and operators of primary, terminal and process elevators in Western Canada
are licensed by the CGC. Seed cleaning plants which do not purchase grain, and feed mills do not have to be licensed.

As of December 1, 2006 the SPG Pulse Companies List will only include companies who are licensed and secured by the CGC (or 
exempted by regulation), and who are registered to submit check-off to SPG. The list is compiled based on the CGC’s List of Licensees but
also includes those who are exempted by regulation due to the nature of their business. It is the responsibility of the producer to ensure the
company s/he is dealing with is reliable. For tips on how to do this, check the CGC’s website (www.grainscanada.gc.ca) or call them at
(800) 853-6705 or (306) 780-5035 in Saskatchewan. *As of May 15, 2008

Agricom International Inc. ■ ■ ■ ■ ■ ■ ■ North Vancouver BC 604-983-6922 www.agricom.com

Alliance Pulse Processors Inc. ■ ■ ■ ■ ■ ■ Regina SK 306-525-4490 www.saskcan.com

Belle Pulses Ltd. ■ ■ ■ Bellevue SK 306-423-5202 bellepulses@sasktel.net

Best Cooking Pulses Inc. ■ Rowatt SK 306-586-7111 www.bestcookingpulses.com 

Bissma Pacific Inc. ■ ■ ■ ■ ■ Winnipeg MB 204-895-0144 www.bissma.com

Blue Hills Processors (2003) Ltd. ■ ■ ■ ■ ■ Avonlea SK 306-868-4488 www.bhpl.ca

Bornhorst Seeds Ltd. ■ ■ St. Gregor SK 306-366-2158 bbornhorst@sasktel.net

C. B. Constantini Ltd. ■ ■ Saskatoon SK 306-373-9730 curtis.freeman@cbconstantini.com

C. B. Constantini Ltd. ■ ■ Vancouver BC 604-669-1212 michael.chong@cbconstantini.com

Canary Island Seed Associates Inc. ■ ■ ■ Sedley SK 306-885-4444 sedleyseeds@sasktel.net

Cargill Limited - Animal Nutrition ■ ■ ■ ■ Lethbridge AB 403-329-4462 andrew.g.barwegen@cargill.com

Cargill Limited ■ ■ Winnipeg MB 204-947-0141 www.cargill.ca

Commodious Trading Inc. ■ ■ ■ Saanichton BC 250-652-7807 dnewman@commodious.ca

Diefenbaker Seed Processors Ltd. ■ ■ ■ ■ ■ ■ ■ Elbow SK 306-644-4704 lionelector.stulor@sasktel.net

Dunnington Holdings Ltd. DBA T.W. Commodities ■ ■ ■ ■ ■ Swift Current SK 306-773-9748 www.twcommodities.com

Export Packers Company Ltd. ■ ■ ■ ■ ■ ■ Brampton ON 905-792-9700 www.exportpackers.com

FGDI, L.L.C. ■ ■ ■ ■ Blenheim ON 519-676-7510 www.fcstone.com

Fill-More Seeds Inc. ■ ■ ■ ■ ■ Fillmore SK 306-722-3353 www.fillmoreseeds.com

Finora Inc. ■ ■ ■ ■ ■ ■ Surrey BC 604-597-5060 finora@istar.ca

Finora Inc. ■ ■ ■ ■ ■ ■ Assiniboia SK 306-642-5920 assiniboia@finora.com

Finora Inc. ■ ■ ■ ■ ■ ■ Wilkie SK 306-843-2507 wilkie@finora.com

GH Schweitzer Enterprises Ltd. ■ ■ ■ ■ ■ Eston SK 306-962-4751 www.schweitzer.sk.ca

Globeways Canada Inc. ■ ■ ■ ■ ■ Mississauga ON 905-712-1010 www.globeways.com

Grain Solutions Inc. ■ Viking AB 780-336-4800 www.grainsolutions.com

Great Sandhills Terminal Marketing Centre Ltd. ■ Leader SK 306-628-4452 gary.lang@gst.ca

Great Western Grain Company Ltd. ■ ■ ■ ■ ■ Lloydminster SK 306-825-4344 bob@greatwesterngrain.com

Horizon Agro Inc. ■ ■ Morris MB 204-746-2026 www.horizonagro.com

IT & T Trading Inc. ■ ■ ■ ■ ■ ■ ■ Vancouver BC 604-681-8675 atagaki@itttrading.com

J.K. Milling Canada Ltd. ■ ■ ■ ■ ■ Buchanan SK 306-592-2002 jkm@jkmilling.ca

J.K. Milling Canada Ltd. ■ ■ ■ ■ ■ Vancouver BC 604-696-9955 www.jki.com.au

Johnson Seeds Ltd., S.S. ■ ■ ■ Arborg MB 800-363-9442 www.johnsonseeds.com

Keyser Farms Ltd. ■ ■ ■ ■ ■ Cupar SK 306-723-4949 keyserfarms@sasktel.net

Lackawanna Products Corp. ■ ■ ■ ■ ■ ■ Nipawin SK 306-862-2723 rslackawanna@sasktel.net

*DBA refers to Doing Business As
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Pulse Companies List

Lakeside Global Grains Inc. ■ ■ ■ Wynyard SK 306-554-3030 www.lakesideglobal.ca

Lakeside Global Grains Inc. ■ ■ ■ Winnipeg MB 204-255-5550 www.lakesideglobal.ca

Linear Grain Inc. ■ ■ Carman MB 204-745-6747 www.lineargrain.com

Louis Dreyfus Canada Ltd. ■ Calgary AB 403-205-3322 www.louisdreyfus.ca

Maviga N.A., Inc. ■ ■ ■ ■ ■ ■ Regina SK 306-721-8900 www.maviga.com

Mobil Grain Ltd. ■ ■ ■ ■ ■ ■ Regina SK 877-487-8347 www.mobilgrain.com

Naber Specialty Grains Ltd. ■ ■ ■ ■ ■ ■ Melfort SK 306-752-4115 nsgl@sasktel.net

North East Terminal Ltd. ■ Wadena SK 306-338-2999 www.northeastterminal.com

North West Terminal Ltd. ■ ■ Unity SK 306-228-3735 www.northwestterminal.com

Oleet Processing Ltd. ■ ■ ■ ■ ■ ■ Regina SK 306-543-4777 markfuessel@otfarms.ca

Parent Seed Farms Ltd. ■ ■ ■ ■ ■ ■ ■ St Joseph MB 204-737-2625 www.parentseed.com

Parkland Pulse Grain Co. Ltd. ■ ■ ■ ■ ■ North Battleford SK 306-445-4199 kirby.b@parklandpulse.com

Parrish & Heimbecker Ltd. ■ ■ ■ ■ ■ ■ Lethbridge AB 403-320-9440 www.parheim.mb.ca

Parrish & Heimbecker Ltd. ■ ■ ■ ■ Winnipeg MB 204-956-2030 www.parheim.mb.ca

Paterson Grain - a division of Paterson GlobalFoods Inc. ■ ■ ■ ■ ■ ■ Winnipeg MB 204-956-2090 www.patersonglobalfoods.com

Pioneer Grain Company Ltd. ■ ■ ■ Winnipeg MB 204-934-5961 www.jri.ca

Prairie Pulse Inc. ■ ■ Vanscoy SK 306-249-9236 info@prairiepulse.com

Prairie West Terminal Ltd. ■ Plenty SK 306-932-4446 kdorner@p-w-t.ca

Prime Seeds International Inc. ■ ■ ■ Vancouver BC 604-990-2500 simon@primeproseeds.com

Provalcid Inc. ■ ■ ■ ■ Varennes PQ 450-652-3916 www.provalcid.com

Pulse Depot Rosetown Inc. ■ ■ ■ ■ ■ Rosetown SK 306-882-4440 info@pulsedepot.com

R Young Seeds Ltd. ■ ■ ■ ■ ■ ■ Mortlach SK 306-355-2221 rys.colin@xplornet.com

Roy Legumex Inc. ■ ■ ■ ■ ■ ■ ■ St Jean-Baptiste MB 204-758-3597 www.legumex.com

RW Organic Ltd. ■ Mossbank SK 306-354-2660 rworganic@sasktel.net

Saskcan Horizon Trading Inc. ■ ■ ■ ■ Aberdeen SK 306-253-4233 www.saskcan.com

Sedley Seeds (2007) Ltd. ■ ■ ■ Sedley SK 306-855-4444 sedleyseeds@sasktel.net

Seedtec Ltd. ■ ■ ■ ■ ■ Qu’Appelle SK 306-699-7368 www.terramax.sk.ca

Shafer Commodities Inc. ■ ■ ■ ■ ■ Lethbridge AB 403-328-5066 hgoodby@shafercom.com

Simpson Seeds Inc. ■ ■ ■ Moose Jaw SK 306-693-2132 www.simpsonseeds.com

South West Terminal Ltd. ■ ■ Gull Lake SK 306-672-4112 www.swt.sk.ca

Southland Pulse Inc. ■ ■ ■ ■ Estevan SK 306-634-8008 shawn.southland@sasktel.net

Sunrise Foods International Inc. ■ ■ ■ ■ ■ ■ ■ Saskatoon SK 306-931-4576 gneufeld@sunrisefoods.ca

Tradex Commodity Group Inc. ■ ■ ■ Saskatoon SK 306-975-7066 www.tradexgroup.net

Tradewind Commodities Ltd. ■ ■ ■ ■ ■ Milestone SK 306-436-4450 tradewind@sasktel.net

Veikle Grain Ltd. ■ ■ Cut Knife SK 306-398-4714 veikle.seeds@sasktel.net

Ventures West Processors Ltd. DBA Canpulse Foods ■ Kindersley SK 306-463-4444 canpulsekindersley@sasktel.net

Viterra – Dry Bean ■ Bow Island AB 403-545-2227 www.viterra.ca

Viterra – Head Office ■ ■ Regina SK 306-569-4411 www.viterra.ca

Viterra – SK Special Crops ■ ■ ■ ■ Regina SK 306-751-4920 www.viterra.ca

Viterra – Special Crops ■ ■ ■ ■ ■ Lethbridge AB 403-382-3400 www.viterra.ca or 1-888-442-8398

Walker Seeds Ltd. ■ ■ ■ ■ ■ ■ ■ Tisdale SK 306-873-3777 www.walkerseeds.ca

Western Grain Trade Ltd. ■ ■ ■ ■ ■ ■ Saskatoon SK 306-657-3455 vicki@westerngrain.com

Weyburn Inland Terminal Ltd. (includes Vigro Seed & Supply ■ ■ Weyburn SK 306-842-7436 www.wit.ca
an operating division of Weyburn Inland Terminal Ltd.)

*DBA refers to Doing Business As
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Big Sky Farms Inc. ■ Humboldt SK 306-682-5041 www.bigsky.sk.ca

Chesterfield Stock Farm (1997) Ltd. ■ Mantario SK 306-460-9344 

Elite Stock Farm Ltd. ■ ■ Outlook SK 306-243-2005 elite.sf@sasktel.net

EXP Feeds Inc. ■ ■ ■ Shoal Lake MB 204-759-3000 www.expfeeds.com

Hillsburgh Stock Farm (1997) Ltd. ■ Outlook SK 306-867-2106 hillsburgh@sasktel.net

Hytek Ltd. ■ LaBroquerie MB 204-424-6009 www.hytekmb.com

Northern Feeds Inc. ■ Spiritwood SK 306-883-5671 northernfeeds@sasktel.net

PSC Elstow Research Farm ■ ■ ■ ■ ■ ■ Saskatoon SK 306-667-7446 ken.engele@usask.ca

Western Commodities Trading Inc. ■ ■ ■ ■ Spalding SK 306-872-2280 blair.wct@sasktel.net
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Pulse Companies List

These companies are exempted by regulation as they are processing pulses for feed milling and are not reselling.

White Water Coulee Cleaners Ltd. ■ ■ ■ ■ ■ Bracken SK 306-293-2101 jackie.whitewater@sasktel.net

Producer Car Loading Facility City/Town Prov. Telephone More InfoEd
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This company is exempted by regulation because they handle grain on behalf of producers which is intended for loading into producer cars and they do not purchase or sell grain.

L.A. Grain Ltd. ■ ■ ■ Lethbridge AB 403-327-9787 1-888-284-7011

Grain Handling Facility City/Town Prov. Telephone More InfoEd
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Conida Seed Co. ■ Hazelton, ID USA 208-829-5411 cbarlow@trinidadbenham.com

C-Shore International Inc. ■ ■ ■ ■ ■ ■ Glendale, CA USA 818-909-4684 www.beantrader.com

Superior Grains Inc. ■ ■ ■ ■ ■ Crosby, ND USA 701-965-6241 les@superiorgrains.com

Foreign Company City/Town Country Telephone More InfoEd
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The following foreign companies have agreed to collect and submit the SPG pulse check-off; however, they are not regulated by the CGC. 
Instead they are regulated by their own country or state regulations. Please check with the appropriate authorities when dealing with out-of country pulse buyers.
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Familiarity of SPG and their activities:
Six in ten producers are very or somewhat familiar with SPG’s activities.

What do you believe is the main purpose of SPG: 
• Finding/developing new markets for pulses
• Developing and researching new varieties for better yields and disease

resistance
• Promoting pulse crops

Overall impression of SPG:
Overall, 74% of producers have a somewhat or very positive opinion of
SPG.

Producers strongly or somewhat agree that Saskatchewan Pulse
Growers is:
• Helping to build a prosperous pulse industry in Saskatchewan – 89%
• Expands markets and promotes consumption of Saskatchewan grown

pulse crops – 88%
• Has information on producing and marketing pulse crops – 87%
• Co-operates with organizations such as Pulse Canada to increase my

profitability – 75%

Overall, how would you rate the value you receive for your check-off
contribution:
More than half of the producers surveyed believe they receive good or
excellent value.

What is the most important way for SPG to provide you with better
value for your check-off contribution:
18% said better access to information 
13% said better research into new crop varieties for disease resistance

and yields
11% said more updates on SPG’s current activities 

Awareness of SPG’s programs and services:
The levels of awareness for SPG’s programs were strong in all areas. 

SPG’s most valuable initiatives:
• Crop Development Centre's Pulse Breeding Program
• International and market development
• PulsePoint magazine

SPG research funding priorities should focus on:
• Disease management
• Higher yields
• Weed control

Licensing and Security:
95% said it is important that buyers are licensed by the CGC
98% said it is important to have third party security to pay producers if a

company defaults on their payment to producers
80% said that third party security should be mandatory for buyers

How do you want to receive information:
• PulsePoint magazine
• Letters or information by mail
• Email 

Type of Internet connection:
A total of 84% of producers have Internet access
• 49% use high-speed
• 35% use dial-up

Saskatchewan Pulse Growers (SPG) contracted Insightrix Research services to conduct a telephone survey of pulse producers
in Saskatchewan. Data was collected from 800 producers in January and February. Some of the detailed results are presented
below – in most cases we have provided the top three responses. To see more of the survey results, please visit our website
at www.saskpulse.com. 

Thank you to the 
producers who 
participated in SPG’stelephone survey. 
Your feedback will 
help improve SPG’s
programs and services.

Producer
Survey Results

producer survey
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High velocity air feeds the crop 
off the knife resulting in 
greater ground speeds 

and increased yield potential

SEE US AT THE CROP PRODUCTION SHOW(BOOTH 436)

The Amazing
Legume 
To purchase, please contact: 
Rachel Kehrig at 306-668-9988 or email rkehrig@saskpulse.com 

WANT MORE GREAT PULSE RECIPES? Sign up NOW to receive our weekly pulse recipe. 
Just email us at rkehrig@saskpulse.com and ask be added to our new Weekly Recipe Email List. 

Only 

$5.00 
each

(plus shipping 

and handling)
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The spring seeding intentions
estimates from Statistics Canada point to an
easing of some of the supply problems, which
hampered export sales activity the last five
months of the 2007–08 marketing campaign. If
growers stick with their plans, the amount of
field peas left over at the end of the 2008–09
marketing season will be up, the chickpea 
surplus should ease and lentil stocks should
remain tight.

There could be a world of difference
between the April seeding intentions estimates
and what will be reported in Statistics Canada’s
June 24 preliminary seeded area report. A cer-
tain percentage of acreage can readily move
between crops, depending on market reaction
to the seeding intentions estimates and the kind
of weather and moisture conditions faced by
growers when they are trying to put crops in
the ground. Over time, acreage in major grains
can shift between five per cent and ten per cent;
while there can be a ten per cent to 25 per cent
variation for individual specialty crops.

Pulse and other specialty crop markets
did not respond to the seeding intentions

numbers. Markets had expected little change
in lentils, a modest increase in peas, and a
sharp drop in chickpeas. This is exactly what
was reported. However, the Canadian Wheat
Board reduced its 2008–09 Pool Return
Outlook (PRO) for spring wheat and durum,
which had some traders thinking this could
push land out of wheat and back into lentils
and field peas. 

Looking at the impact a weaker outlook
for wheat and durum might have on actual
seeded area, it is clear that lentils have a good
story. The crop is performing reasonably well
versus wheat and durum this season and
stocks are looking to remain relatively tight
throughout the coming season. Based on
recent history, there should be a greater 
tendency for any increase in lentil seedings to
be in reds, with large green lentils having little
change from last year, and small green lentil
seedings dropping.

Interestingly, news from competing ori-
gins supports this trend. Turkey is looking at
a significantly smaller red lentil and chickpea
crop this year because of drought in some

The amount of
field peas at 
the end of 
the 2008 –09
market ing sea-
son should be
up, the chickpea
surplus should
ease and lentil
stocks should
remain tight.

in briefSupply
and
Demand
What to Expect at the End 
of the Marketing Season

market muse

by Brian Clancey
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areas and a general decrease in pulse area in
favor of cereal grains. This could result in
improved demand for lentils from Canada by
Turkish splitters and increased opportunities
for Canadian exporters in the Middle East and
north Africa. This will make it easier for lentil
area to increase in Canada without resulting in
rising stocks.

If there is no increase in lentil area in
Western Canada from the intentions report,
Canada will need to reduce exports from an
estimated 725,400 metric tons this season to
just under 600,000 tons in 2008–09. Roughly
75,000 tons of lentils is needed for seed and
other uses next season. As a result, ending
stocks should be unchanged at 25,000 metric
tons by the summer of 2009 (Table 1). It 
would not be hard for Canada to increase
lentil exports by up to 75,000 tons next sea-
son, which suggests actual seeded area could
easily rise 150,000 acres more than intended.

Against this backdrop it would seem that
lentil prices should remain relatively strong
throughout the coming year – though it would
be a mistake to assume they will match or

beat this season’s averages. Accomplishing
that may depend on the overall tone of world
grain and oilseed markets. If they are lower on
average than this season, then pulse values
will likely average lower. Otherwise, consumer
resistance could be strong enough to limit
sales.

By contrast, there is not much room for
field pea area to rise from this year’s inten-
tions. At a record 3.785 million acres, average
yields would result in a 3.16 million metric ton
crop. If this summer’s carryover is 200,000
tons, there will be an available supply of 3.39
million tons of peas in 2008–09 (Table 2).
Unfortunately, prices are at levels which are
clearly discouraging feed pea demand. There
will be some feed pea exports to European
and domestic buyers because a portion of the
crop will only be suitable for that market.
With human consumption markets on the
Indian subcontinent having a more relaxed
attitude toward quality and if the price is
right, the percentage of peas which must be
sold as feed is lower than was the case ten
years ago.

Year 2002 2003 2004 2005 2006 2007 2008

Acreage 1,485,000 1,369,000 1,925,000 2,184,000 1,285,770 1,360,000 1,340,000

Yield (lbs) 525 837 1,102 1,290 1,088 1,101 1,111

Production 353,800 519,900 962,000 1,277,900 634,500 678,900 675,000

Carry In 131,000 55,000 38,000 245,000 475,000 139,000 25,000

Stocks 484,800 574,900 1,000,000 1,522,900 1,109,500 817,900 700,000

Disappearance – – – – – – –

Aug-Feb Exports 210,144 262,482 278,832 444,282 460,630 521,689 N/A

Percent of Forecast 65.7% 71.5% 61.7% 66.1% 54.1% 71.9% N/A

Europe 34,447 39,066 43,786 58,826 55,342 47,100 43,000

Mediterranean 38,706 54,868 74,647 157,904 100,309 87,000 92,100

South America 108,406 106,132 139,307 161,526 149,986 144,900 121,700

N/C America 27,210 39,853 39,350 50,437 49,514 43,100 38,100

Pacific Rim 56,610 41,099 32,967 73,319 255,267 235,900 169,300

Arab/Africa 54,280 86,194 121,828 169,866 241,494 167,400 135,000

Total Export 319,659 367,210 451,884 671,878 851,913 725,400 599,200

Seed 49,678 69,854 76,500 40,700 43,300 43,300 51,100

All Domestic 60,463 99,836 226,616 335,322 75,287 24,201 24,700

Total Usage 429,800 536,900 755,000 1,047,900 970,500 792,901 675,000

Ending Stock 55,000 38,000 245,000 475,000 139,000 25,000 25,000

Stock/Use 12.8% 7.1% 32.5% 45.3% 14.3% 3.2% 3.7%

market muse

Table 1: Canadian Lentil Supply and Demand Outlook (acres, metric tons)

Forecasts by STAT Market Research based on data from Statistics Canada
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It is difficult to see how human consump-
tion demand will grow enough to consume all
the peas which will be produced in Canada
this year, with the result that exports should
have little change at around 2.24 million tons 
in 2008–09. If next season’s total domestic 
disappearance ends up around 705,000 metric
tons, ending stocks will likely more than 
double to around 440,000 metric tons by the
summer of 2009. The implication is that any
increase in seeded area brings with it the
potential for lower average grower bids and
lower export asking prices as the industry
tries to prevent stocks from expanding to 
burdensome levels.

India remains the most important factor
affecting demand prospects for Canadian
fields peas in the coming season. Smaller
crops in Europe and the United States will
lessen competition for available demand dur-
ing the fall shipping period, but overall
demand is clearly affected by the size of
India’s local harvests. The critical rabi or win-
ter season crop is down about 600,000 metric
tons from last year. This is India’s most impor-

tant pulse harvest and it normally sets the
tone for import demand for field peas and
small caliber chickpeas. There is a seasonal
slowing in imports as the rabi harvest gets
underway. 

Conditions seem good for strong exports
from Canada to the Indian subcontinent in the
fall shipping period, with some new crop sales
of yellow peas and red lentils already reported.
However, expanding on that sales base
requires peas to be attractively priced versus
other foods. General food price inflation has
constrained the buying power of India’s urban
poor and they will be looking for bargains in
the pulse aisle. Field peas should do well as
reduced international production of chick-
peas, dry edible beans and lentils should keep
their prices strong.

Interestingly, even though world chickpea
markets are considered good, prices are not
good enough to sustain interest in the crop.
This has been reflected in smaller seeded
areas in Mexico and Turkey, and plans to
reduce plantings in the United States and
Canada. Prices are high enough that they have

market muse

Year 2002 2003 2004 2005 2006 2007 2008

Acreage 3,205,000 3,220,000 3,430,000 3,375,000 3,115,515 3,636,000 3,785,000

Yield (lbs) 939 1,454 2,146 2,025 1,783 1,781 1,839

Production 1,365,500 2,124,400 3,338,100 3,099,800 2,519,900 2,937,500 3,158,000

Carry In 275,000 310,000 205,000 595,000 440,000 205,000 200,000

Imports 39,577 23,036 52,375 53,139 29,680 31,300 31,600

Stocks 1,680,077 2,457,435 3,595,475 3,747,939 2,989,579 3,173,800 3,389,600

Disappearance – – – – – – –

Aug-Feb Exports 395,506 841,992 1,017,341 1,705,025 1,351,623 1,735,348 N/A

Percent of Forecast 63.2% 64.0% 55.0% 66.3% 67.9% 75.8% N/A

Europe 16,924 652,762 569,228 889,350 309,763 194,000 195,900

South America 67,436 66,250 110,094 71,371 85,736 90,000 90,600

N/C America 73,151 111,024 97,782 114,508 80,183 156,000 116,900

Pacific Rim 418,554 429,425 977,627 1,351,296 1,374,837 1,715,000 1,702,400

Arab/Africa 49,830 56,623 96,454 143,529 138,882 133,000 138,500

Export 625,895 1,316,085 1,851,184 2,570,055 1,989,401 2,288,000 2,244,300

Seed 226,390 241,155 237,288 219,044 255,638 266,114 282,004

Feed & Waste 443,328 620,672 837,419 444,196 464,838 344,924 348,473

Domestic 74,465 74,524 74,584 74,644 74,703 74,763 74,823

Total Usage 1,370,078 2,252,435 3,000,475 3,307,939 2,784,579 2,973,801 2,949,600

Ending Stock 310,000 205,000 595,000 440,000 205,000 200,000 440,000

Stocks/Use 22.6% 9.1% 19.8% 13.3% 7.4% 6.7% 14.9%

Table 2: Canadian Field Pea Supply and Demand Outlook (acres, metric tons)

Forecasts by STAT Market Research based on data from Statistics Canada. Imports from U.S.
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driven swing demand into other pulses, with
consumption concentrating on middle class
and wealthier consumers. While their num-
bers are growing around the world, those 
consumers tend to have more diverse tastes,
resulting in less consumption of individual
classes of pulses.

The current supply and demand outlook
for Canada is not positive. This summer’s end-
ing stock will be high, including large stocks of
mid-caliber kabuli chickpeas. Even with a steep
drop in seeded area from 430,000 to 185,000
acres, available supplies of chickpeas will not
be down much. This summer’s ending stock is
expected to total 115,000 metric tons, while the
harvest might come in at 95,000 (Table 3). This
gives Canada an available supply of 211,000
tons of chickpeas in 2008 –09, down only 24,800
metric tons from this season.

A modest expansion in exports will help
draw down stocks, but they are still expected
to be sitting at around 70,000 metric tons a
year. This seems to be the story of Canadian
chickpeas. Any expansion in production seems
to quickly result in rising stocks, followed by

crashing production and an eventual draw
down in stocks. Canada seems to face numer-
ous problems in chickpea markets. Canada is
not viewed as a consistent supplier of any class
of product. The large number of “inners and
outters” in the trade and among growers may
also be affecting Canada’s ability to reliably gen-
erate the qualities needed by end users.

These factors suggest Canadian chickpea
growers will continue to face marketing and
pricing challenges as the industry continues
to develop in Canada. These problems are
very different from those facing field pea 
producers, who grow the most economical
pulse in the world. However, production is at
levels that leave little room for more acres to
be sown this year. The same is not true of
lentils where markets would not mind seeing
an increase of another 150,000 acres grown
this year.

Brian Clancey is the Editor and Publisher of the
www.statpub.com market news website and President 
of STAT Publishing. He can be reached at 
editor@statpub.com.

market muse

Year 2002 2003 2004 2005 2006 2007 2008

Acreage 545,000 155,000 115,000 195,000 318,950 430,000 185,000

Yield (lbs) 633 961 982 1,175 1,128 1,153 1,132

Production 156,500 67,600 51,200 103,900 163,200 224,800 95,000

Imports 1,000 1,000 1,000 1,000 1,000 1,000 1,000

Carry In 156,000 115,000 73,400 47,000 13,000 10,000 115,000

Stocks 313,500 183,600 125,600 151,900 177,200 235,800 211,000

Disappearance – – – – – – –

Aug-Feb Exports 58,416 37,156 27,482 49,180 87,333 32,689 N/A

Percent of Forecast 29.4% 33.7% 35.0% 35.4% 52.2% 27.1% N/A

Exports 110,000 73,654 46,633 64,044 115,241 66,200 81,800

Seed 10,550 7,820 13,270 21,700 29,260 12,590 17,280

Feed & Waste 74,610 25,336 15,257 49,665 19,160 38,420 38,280

Other Domestic 3,340 3,390 3,440 3,490 3,540 3,590 3,640

Total Usage 198,500 110,200 78,600 138,899 167,201 120,800 141,000

Ending Stock 115,000 73,400 47,000 13,000 10,000 115,000 70,000

Stock/Use 57.9% 66.6% 59.8% 9.4% 6.0% 95.2% 49.6%

Table 3: Canadian Chickpea Supply and Demand Outlook (acres, metric tons)

Forecasts by STAT Market Research based on data from Statistics Canada



PulsePoint June 2008 27Saskatchewan Pulse Growers

SPG Welcomes Jonathan Miller
SPG is pleased to wel-
come Jonathan Miller,
who will be completing a
term position with SPG as
Accounting Clerk.
Jonathan attended the
Saskatoon Business
College. He worked for a
public accounting firm
and a non-profit organiza-
tion before joining SPG.
Jonathan can be reached
at 306-668-6677 or jmiller@saskpulse.com. 

Sulfentrazone Approved for Chickpeas
The Pest Management Regulatory Agency has
approved the use of Sulfentrazone for use on
chickpea in Saskatchewan. The product will be
known as Authority 480 Herbicide in Canada
and is known as Spartan in the USA. To safely
and effectively use this product, please follow
the directions on the label. It is important to:
• Use recommended rates based on soil type
• Observe the recommended buffer zones

around sensitive habitats
• Follow crop rotation guidelines

For more information about this product, please
contact the Nufarm hotline at 1-800-868-5444.

Nominations Open for Pulse Promoter Award
Do you know someone that has made a sub-
stantial contribution to the development of

the pulse industry? Nominations will be
accepted for the Pulse Promoter Award until
October 1, 2008. The SPG Board of Directors
selects a winner from among the nominations.
More information can be found online at
www.saskpulse.com or by calling the office at
306-668-5556. This award is made possible
through the support of BASF Canada, who
have sponsored the award since 1995. 

Nominations Open for SPG Directors
If you are a registered pulse producer (i.e. you
have sold pulses and paid check-off in the last
two years), and would like to be instrumental
in growing Saskatchewan’s pulse industry, fill
in the nomination form found on page 31. It
must be signed by three other registered
growers and be submitted to the SPG office no
later than Noon on Friday, October 24, 2008.
For additional information, please call the
office at 306-668-5556.

Harvesting Good Quality Red Lentils
If you had a late start to seeding and will end up
with a late harvest scenario for your lentil crop,
it is important to consider the options on how
to maintain uniform seed quality. Delaying
harvest into the second half of August and
September increases the risk of quality 
loss for green lentils – seed coat bleaching,
staining, and wrinkling and for red lentils –
seed coat staining and wrinkling, two 
indicators of poor milling quality during the
dehulling process. A study by Jesse Bruce at the
University of Saskatchewan looked at the effect
of early, recommended and late swathing on the
milling quality of red lentils. This research proj-
ect was featured in the March issue of PulsePoint
and we suggest you read it again for red lentil
harvesting tips. The bottom line is – desiccating
too early with Reglone caused severe loss of
milling quality, small seeded red lentil varieties
were more prone to seed quality losses due to
poor weather during harvest, and harvesting
red lentils on time during good harvest weather
is beneficial from a quality standpoint. It is
important for growers to produce red lentils
with the uniform seed quality for milling results
that will provide the best returns on investment.

on point

For more information about SPG activities, please call 306-668-5556 
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Jonathan Miller

Authority 480 Herbicide can be found at 
the following locations:

Congress, SK Cargill

Eston, SK Eston Farm Chemicals

Griffin, SK Precision Ag Services

Gull Lake, SK South West Terminal

Kindersley, SK G-Mac’s Agriteam

Liberty, SK Blair’s Fertilizer

Moose Jaw, SK Heartland Agro

Moose Jaw, SK Cargill

Milestone, SK RenGro Fertilizer

Rosetown, SK Greenfield Agro

Regina, SK Viterra 

PHOTO BY 
GEOFF HOWE
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Save the Date
Pulse Days will be running
one day only again –
Tuesday, January 13, 2009.
We will continue to offer 
the option of attending at
either the Saskatoon Inn or
Prairieland Park. Staff will be
pleased to accept registrations starting
Wednesday, October 1 by phone at 306-668-9988,
or online at www.saskpulse.com. Please note
that the Research Poster Session and Reception
will continue on Monday, January 12 at 7:00 PM

at Prairieland Park, Hall B. Bookmark the SPG
website and check back for updates to the
agenda, speaker bios, and much more.

Resources Available at 
the Agriculture Knowledge Centre
Do you have questions about production, dis-
ease management, rotations or weed control?
The Resource Agents with the Agriculture
Knowledge Centre are available to provide
you with information, answer questions or
direct you to the appropriate Saskatchewan
Agriculture Specialist. You can contact the 
Ag Knowledge Centre at 1-866-457-2377 or by
email at aginfo@agr.gov.sk.ca. SPG also has
detailed information to assist you on our 
website at www.saskpulse.com. 

Market Update: Turkey
A recent Pulse Canada report indicates that
such a high drought stress has not been 
experienced in Turkey for the last decade. 
It is expected that there is an 80 per cent yield
loss for lentils in the GAP region due to the
drought. Of the total lentil area planted in the
region, it is reported that only ten per cent of
it could be irrigated. Chickpeas seem to be
less affected from the drought compared to
the other crops. Overall, up to 50 per cent
yield loss is estimated for chickpeas in the
GAP region due to the drought. 

Pea Leaf Weevil in Saskatchewan
In May 2007 it was reported that pea leaf 
weevil had made its way into Saskatchewan
from southern Alberta. Pea leaf weevil 
damage on leaves is destructive to 
seedling plants. The damage on 
pea foliage is distinctive with 
scalloping of leaf margins. For 
more information about controlling 
the weevil, please see Saskatchewan 
Agriculture’s 2008 Guide to Crop 
Protection, which is available on their 
website at www.agriculture.gov.sk.ca 
under Production – Crops – Insects or you can 
get a hard copy by calling the Ag Knowledge 
Centre at 1-866-457-2377.
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CO-OPERATIVE 
HAIL INSURANCE

• Our capital as well as the reinsurance we carry 
provides sound coverage with the possibility of 
a dividend.

• Over $206 million in losses have been paid in the
past decade.

• Dividends ranging from 5% to 22% were paid in
four of the past 10 years.

• Each year some farmers receive hail before purchas-
ing hail insurance – make sure it does not happen
to you.

Please Call: (306) 522-8891 or
See Your Local Co-op Hail Agent
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Germain Dauk was born in 1930
in the town of Annaheim, SK. Germain and 
his family moved to Muenster, SK where he
graduated from St. Peters High School in 1957.
Germain went on to further his education at
the University of Saskatchewan (U of S) where
he received his Bachelor of Education and his
Bachelor of Science. Germain played football
with the U of S Huskies while in University and
in 1964 was a member of the Saskatchewan
Roughriders. Football was not Germain’s only
sport, it was while playing senior hockey with
the Naicam Vikings that Germain met his wife
Myrna Patterson. They have two sons and 
one daughter and are now proud grandpar-
ents of 10 grandchildren. The couple also 
celebrated their 45th Wedding Anniversary 
on January 5, 2008.

Germain has been farming for over 23
years. He farms 4700 acres of canola, peas,
lentils, wheat, barley, and oats with his wife
and two sons in the Naicam area. In addition
to farming, Germain also worked as a high
school teacher for 23 years. He gave up full-
time teaching for farming in 1981. Germain 
has filled a variety of term teaching positions
since 1981, but still makes the farm his 
number one priority.

Germain has had an impact on many 
agriculture organizations throughout his 
life. Some of Germain’s most notable roles
include his time spent as a Director with
Saskatchewan Canola Growers from 1992–1998,
Director with Canadian Farm Business

Management Council
from 1994–1996, Director
with Saskatchewan 
Pulse Growers from
1998–2004, and as a
Chair of Pulse Canada
from 2001–2003. 

Germain is still a
committed member on
a variety of boards.
Currently, he is Chair of
Environmental Farm
Planning, and Chair of
Special Crops Value
Roundtable Discussions
that address special
crop issues in Canada.

Germain plays an
active role in the farm-
ing community but he
manages to find time 
to be involved within the town of Naicam. 
A devoted member of the Naicam Lions 
Club and Knights of Columbus, Germain uses
his free time to support local minor sports
programs.

Each year the Saskatchewan Pulse Growers, along with BASF honour an individual who has 
contributed to the development of the Saskatchewan pulse industry. In January, Germain Dauk 
was named the recipient of the 2007 Pulse Promoter Award.

Do you know someone that has made a substantial 
contribution to the development of the pulse industry?
Nominations will be accepted for the Pulse Promoter
Award until October 1, 2008. The SPG Board of Directors
chooses a winner from among the nominations. More
information can be found online at www.saskpulse.com
or by calling the office at 306-668-5556. This award is
made possible through the support of BASF Canada,
who have sponsored the award since 1995.

The Pulse
Promoter Award
is given out
annually to an
individual who
has helped build
a profitable 
and sustainable
pulse industry in
Saskatchewan.

by Rachel Kehrig

in briefGermain 
Dauk
2007 Pulse Promoter

pulse promoter

Mark Kuchuran,
Technical Development
Specialist with BASF
presented Germain
Dauk with the 
2007 Pulse Promoter 
of the Year award at
Pulse Days 2008.

PHOTO BY GEOFF HOWE
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Pulse consumption has been part
of Indian culture for centuries. Warm season
pulses including black gram (urad), green
gram (mung bean), red gram (pigeon pea) and
cowpea, and cool season pulses including
chickpea, pea and red lentil are staples in the
Indian diet. 

India’s growing population and subse-
quent increased demand for pulses means
that they must now rely on imports to supple-
ment domestic pulse production. In the past
decade, Canadian yellow peas and red lentils
have been imported in large quantities by
India. So why not green lentils? Canada is the
world’s leading producer and exporter of
green lentils, but our green lentils are not sig-
nificant in the Indian market.

In February 2008, Saskatchewan Pulse
Growers (SPG) representatives traveled to
Coimbatore, India to assess the capability of
Tamil Nadu Agricultural University (TNAU) to
engage in food product development research
with Canadian split green lentils. Dr. Bert
Vandenberg of the Crop Development Centre
(CDC), Dr. Joyce Boye of Agriculture and Agri-
Food Canada (AAFC) and Carl Potts of Pulse
Canada joined SPG on the mission.

We concluded that there is a good poten-
tial for split green lentil to be substituted for
other pulses in select Indian foods and we are
confident that TNAU has the capability to
carry out the required research and market
development. SPG will be providing TNAU
with $247,000 over two years to conduct the
work in the Tamil Nadu region of southern
India. Canadian split green lentils are being
provided complimentary of Saskcan Pulse
Trading. 

The project will consist of:
• Market survey of native pulse based food

products;

• Comparative study of the food related char-
acteristics of native pulses and split green
lentil;

• Development of green lentil-based food
products;

• Transfer of technology for green lentil-based
food processing to local processors and;

• Evaluation of consumer acceptability of
green lentil based food products.

Our goal is to demonstrate that Canadian 
split green lentils can complement pigeon pea
in traditional Indian foods. India consumes
about two million tonnes of pigeon pea 
annually. We think it is reasonable to target
10% of India’s pigeon pea market with
Canadian split green lentils (200,000 tonnes).
This has a potential market impact of $CDN
160 million annually.

EXECUTIVE DIRECTOR

Garth Patterson

DIRECTOR OF RESEARCH

Dr. Kofi Agblor

COMMERCIAL MANAGER

Allison Fletcher

COMMUNICATIONS MANAGER

Amanda Olekson

COMMUNICATIONS OFFICER

Rachel Kehrig
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Helen Baumgartner
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Jonathan Miller 

Melanie Goring (On Leave)
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Shelly Weber
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Jennifer Saunders

CONTACT US

104 - 411 Downey Road

Saskatoon, SK  S7N 4L8

Tel (306) 668-5556

Fax (306) 668-5557

pulse@saskpulse.com

www.saskpulse.com

the team

closing thoughts

Garth Patterson
Executive Director

Canadian Split Green
Lentils to India?
Research Project with Tamil Nadu 
Agricultural University – A Milestone for SPG

PHOTO COURTESY OF SPGPHOTO COURTESY OF SPG

SPG representatives visited the Tamil Nadu Agricultural
University in February to discuss a potential 
research project in India.



2009 Board of Directors

Nominations
If you are a registered pulse producer (i.e. you have sold
pulses and paid check-off within the last two years), and
would like to be instrumental in growing Saskatchewan’s
pulse industry, fill in the nomination form below. It must be
signed by three other registered growers.

Two positions are open for Directors on the Board of the Saskatchewan Pulse Growers. Nominations are being
accepted until NOON on FRIDAY, OCTOBER 24, 2008.

Responsibilities:
• 10 Board meetings per year (one per month except during harvest and seeding); conference calls as required
• Average time commitment of board members is 50 days per year
• Terms are for three years, with a maximum of two consecutive full terms

Nomination Form
In accordance with the Saskatchewan Pulse Growers Regulations, I, the undersigned hereby submit my name as a

candidate for election to a seat on the Board of Directors of the Saskatchewan Pulse Growers.

_______________________________________ ______________________________________
First Name Last Name

_________________________________________________________________________________________
Address/Town

_______________________________________ ______________________________________
Postal Code Email

_______________________________________ ______________________________________
Telephone Fax

______________________________________
Signature

I have grown the following 2007 2008
pulse crops:

_________________________ _________________________

_________________________ _________________________

_________________________ _________________________

I nominate the above pulse producer as a candidate for election as a Director of the Saskatchewan Pulse Growers.

________________________ ________________________ _________________________
Name of Registered Producer (signature) Name of Registered Producer (signature) Name of Registered Producer (signature)

________________________ ________________________ _________________________
Name (please print) Name (please print) Name (please print)

________________________ ________________________ _________________________
Telephone Telephone Telephone

________________________ ________________________ _________________________
Fax or Email Fax or Email Fax or Email

Please return this form to:
Saskatchewan Pulse Growers, #104-411 Downey Road, Saskatoon, Saskatchewan, S7N 4L8

Telephone: 306-668-5556   Fax: 306-668-5557

Note: Only registered producers can hold office, vote, or nominate others. If your dealings with the Saskatchewan Pulse Growers (e.g. check-off) have been through your 
company name, rather than your own name, you may have to sign the “Designated Representative Form” which designates you as a representative of the company for election
and nomination purposes. Please contact the Saskatchewan Pulse Growers Office at 306-668-5556 if you think this might apply to you.



THANK YOU

To all our customers who purchased JumpStart, TagTeam and N-Prove inoculants: thank you 
for trusting us to improve your fertilizer efficiency, boost yields, and give you a better return on 
your investment!

We look forward to serving you in the future as Novozymes—a new name, but the same 
people and products you’ve come to know and trust to make the most of your fertility dollars.

Novozymes is the world leader in bioinnovation. Together with customers across a broad array 
of industries we create tomorrow’s industrial biosolutions, improving our customers’ business 
and the use of our planet’s resources. Read more at www.novozymes.com.

… for making us part 
of your fertility plans.

1.888.744.5662  |  www.bioag.novozymes.com
Novozymes Biologicals

® JumpStart, TagTeam and N-Prove are registered trademarks of Philom Bios Inc. 


